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The Purpose of This Book
1. To provide an overview with actionable ideas for beginners to Internet/Affiliate Marketing.
2… To save beginners time and effort in researching options.
3. To act as a guide BEFORE you spend money on programs and products for your online business.
Where I have recommended someone like Perry Marshall or Brad Callen, following these guys is like
having a mentor or personal one to one coaching – without the huge cost.
Products or services recommended are only done on the basis that they are reliable and worthwhile.
[see my criteria for value on the page “Is Internet marketing Real?”]
I have put links to some at the end of pages for your convenience – some are FREE, some paid – and to
be open – I am an affiliate of most of them – and I will appreciate it if you get them through my links –
that way it pays for this e-book – so thanks in advance
How to Use This E-Book

 It is designed to SCAN READ …….. SKIP OVER WHAT YOU ARE NOT INTERESTED IN
 It is a 90+ page document – and your time is valuable and probably scarce – so:
 Review the CONTENTS Page – and prioritize those pages you want to read first.

 Tips and Things To Think About – this will help your due diligence – see the end articles P 102
 Lastly, scan over those pages which you haven’t looked at – there may still be a clue that helps
you move on.

There are many different approaches to internet
marketing, and this e-book does not pretend to be
a definitive summary of them all.
Rather, it is based on my experiences and a desire
to save others from falling into some of the pitfalls
and inadequate offerings out there.
If you have questions or suggestions please feel
free to contact me
Contact: pharos140@yahoo.com
CUT TO THE CHASE – if you want a short cut, instead of reading all this book – go to page 7

© Copyright Peter Damien Ryan 2010

http://www.affiliatemarketingcentral.net
NOTICE: You DO NOT Have The Resell Rights
Or Giveaway Rights To This Report!
If you would like re-sell rights contact me
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Is Internet Marketing Real?
First off let me say - there are genuine offers out there. But ……….
My idea of genuine is generally based on the following:
1. The offer is easy to understand - what it costs, what it does for you.
2. Affordability - (free or about $10 - though a couple are worth the $27 I paid) It is complete - can
be implemented (and you make reasonable money) without having to upgrade.
3. Clarity: it is practical - and has clear step by step guidelines for setting up.
4. It comes with accessible support (some 'support' is hard to actually detect on a site let alone get)
5. Accessibility: materials from teleconferences are recorded – if time zones do not allow for live
participation.
6. Will make you money - and this is demonstrated without hyperbole or BS
7. It doesn't cost you the earth each month.
8. Suits a home-based business.
9. Has an affiliate program – this way you can earn back outlays and earn income.
10. It has valuable free stuff -not just being a free bonus made up of old reports that are outdated or
incomplete.
Regarding point 2 above: there are times when it is definitely worth paying more than $10 or $27 – but
not until you have done good research and have a real feel for what is possible for you.
An example would be if you decided to take up a coaching course in article marketing – of course this
will cost more, simply because of the time involved with your coach.
One little venture of mine got me free websites with content - but they were hardly great niche ideas so finding that narrow niche is critical - it rarely is in the free websites.
This is the path I implement myself.
• Research a niche that you are interested in promoting. There are many free tools for this.
• Set up a Google account - they have good research tools - e.g. for keyword research - and you
need an account anyway for sitemap submission.
• My opinion is that the best start up options are - affiliate marketing, article marketing and ebooks - which can be combined and also fit your choice of a niche market.
• Join forums related to your chosen niche - observe for awhile and then participate
• Learn about Social marketing – this also gets you known
• Join Twitter
• Automate as much as possible – social media included.
• Add lots of content to your web site - content is king! The search engines love it - and it is better
than SEO. It will build traffic.
You need at least 30 pages or original material.... do it gradually - e.g. a couple of pages a week - after
your initial upload of 10 pages to start off - that is how I built my personal site about books.
Don't expect your site to be highly ranked straight away - it takes time for the search engines to find
you and then keep on spidering you. So be patient and allow for this.
You need lots of backlinks (inbound links) to your site. There are good free Directories that you can
submit your site to.
Have an ACTION PLAN and stick to it - make adjustments as needed.
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Making The First Move In Internet Marketing
If you are looking for viable ways to make money through the internet, there are some basic tools you
need to incorporate as part of your venture - be it affiliate marketing, e-book marketing, information
sharing etc.
In general, making the first move in internet marketing is often the hardest part.
The second might well be “not giving up” when that ‘overnight’ success doesn’t happen immediately.
There are no ‘get rich’ quick schemes. Yes, really! Time is needed.
The third problem may very well be “information overload”.
The fourth is not staying focused – but going all over the place and trying too many options.
After some time wandering around the morass of materials I had gathered I decided on some criteria
and actions.
• I dumped e-books, PDFs etc that ultimately are full of waffle or BS
• I unsubscribed to over 95% of the autoresponder emails I was getting
• I only look at free reports (sometimes those under $10) which provide clear guidelines and
actionable information.
• I only follow about 4 marketers because they often give away good matter and advice.
• The real big names who make “squillions” I ignore.
I now focus on just a few resources that are related and assist me to maintain a successful online
business. Writing this article and similar ones is one way of doing this – it is focusing me and also
putting into practice a key way of building traffic to my sites.
Sometimes being ‘smart’ or intelligent is can be a handicap in the online business. We fall into the trap
of ‘over-analysing’ all possible scenarios before trying anything – consequence – we never move beyond
this. We seek the flawless solution – but it ain’t there folks!
Sometimes a bit of the ‘stupid’ or ignorance can be beneficial! There comes a time when we should just
act – take some risk – and go for it. Not being afraid to try ‘new things’ – over analyzing can make us
too cautious to the point of freezing there.
Nothing is perfect and you can’t expect to embark on something new and not face any unexpected
problems along the way.
However, planning is still good and necessary - if you fail to plan, you also plan to fail.
1.
2.
3.
4.
5.
6.
7.
8.
9.

It’s getting the balance right! Just don’t be a perfectionist or action paralysis will set in.
Be organized.
Be focused.
Avoid information overload (if possible!).
Be patient.
Be open minded.
Be serious – it’s a business.
Be consistent.
To keep on a straight path I wrote up a one page matrix timetable – allocating times to do
specific tasks – e.g.
10. read PDF information,
11. add to my blog, Twitter etc
12. write articles to publish,
13.
add content to my site
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Being Mentored To Succeed Online
Over 90 % of folks who try to make a living online fail.
While there are many reasons, including being ripped off or just lacking persistence, the best way to
look at this statistic is to say “I will not be one of that high percentage”
So what about the small percentage of those who do make it – and how can you be one of them.
Achieving Success – A Solution
Apart from what is suggested elsewhere in this book, I would like to suggest that being coached or
mentored to succeed online is a good strategy for anyone to undertake.
The aim of this book in a way is a form of mentoring – but realistically it is better to be able to talk with
someone to review, to discuss and to learn more.
Nowadays, with such facilities as Skype, webinars and so on, communications are easy and both
realistic and cost effective (i.e. usually for free!)
You do not have to cough up huge amounts to attend seminars by “guru’s” who will “teach (?) you how
to succeed online” ……… usually you will need to buy their program which you find out at the end of the
seminar when they have you all fired up.
Therefore distance is no longer a tyranny and people can interact instantly to share the journey.
I don’t know how much of this book you have read – but anecdotal evidence suggests that people
rarely read e-books all the way through – indeed, even past the first few pages.
We are busy people – time is scarce – and most of us like to cut to the chase and get right into it.
Blind Luck
However, going into Internet marketing blind (that is, un-researched) is fatal financially. Time is
needed to learn and grasp what is involved and how to go about it in a planned manner.
Coaching Can Cut Corners – Time-wise
Being mentored or signing up for a coaching course is probably one of the best investments to make
that can ensure you have minimally all the right approaches and tools to build an online business.
The one thing you can’t do with a book is ask questions – or have questions asked of you and what you
want.
Coaching can do that!
Of course, coaching courses can be very expensive – but there are marketers out there who do provide
courses at affordable prices (including us I might add)
The Key To Good Mentoring For Your Needs
A good coach should first off ask you what do you need and what do you want to achieve. It isn’t about
just putting you through a set course prepared as one size fits all.
Of course, much of the information is common to all learning formats – but if anyone does want
coaching, it also has to be focused as well, based on the subscribers needs – not just on what a coach
wants to teach. Therefore, coaching ought provide actionable guidelines, regular direct contact and
unlimited email support for the duration of the course – at a minimum.
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Match Time and Budget
If you




are considering getting some coaching then:
Have a list of what you need help with (e.g. keyword research, finding niche, websites etc)
Have a budget – e.g. how much can you afford a month – and for how long.
Know what your level of commitment is – how much time can you put in.

Don’t over commit yourself – or your budget may be wasted. At the same time, you do have to be
consistent with the use of the time that you allocate to developing your business – because that is what
it is “a business”.
For example, if you buy coaching for $150 a month – for say 3 one to one sessions – and end up
missing one – then you are wasting your hard-earned dollars. Likewise, make sure you also have time
for “follow up” work that comes out of your coaching – or you will just get behind and again, waste
those dollars.
Example
You buy a course based on 3 one to one sessions per month (with unlimited
email support).
The sessions will be between 1 – 3 hours long (say up to a total of 9 hours for
the month)
You will also then minimally need to match that time with commitment to
follow up work – putting in place the lesson you learned.
This is your investment – it doe not affect the coach if you get behind – it’s
your money you waste – so, with a little planning, you can schedule well.
Some coaches are very firm in sticking to a set time for sessions – others, like
myself, believe in making some allowance for “Murphy’s Law” and will renegotiate a session time – within reason.
Some Types of Coaching & What To Expect
 One to one – very personal and targeted to the client’s needs.
 Group coaching – may be more cost effective as the coach spreads the charge over a number of
people. A good course will also allow for Q & A time – so your personal issues can be raised on
the spot.
 Video and audio coaching – this is where you buy a series of training DVDs. The problem with
this type of coaching is that you cannot ask questions on the spot, and the lessons may not be as
targeted as you require.
Good video courses though should cover all the basics.
A good coaching or when being mentored to succeed online should also provide you with extras like
unlimited email support for the duration of the course and recording of your sessions.
Some Recommendations
One to One coaching: Affiliate Marketing Central (us!)
Group coaching: Sean Mize for article marketing (excellent)
Video coaching: Brad Callen’s SEO Marketing Elite membership site (at the time of writing there was
a trial offer of $4.95) It has 24/7 support.
Others who offer courses of varying kinds – Steve Weber, Perry Marshall (Adwords) and Stephen Pierce.
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Getting Started Online – Building A Website
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To Have A Website Or Not
You have made the decision to have a website …. right? Good – because you do need one – if for
nothing else than to host your squeeze pages that you will need for list building.
But a website can be so much more than that. Let’s review some basics.
Before you jump in and contract for a flashy, super duper website that has all the bells and whistles you
have to make some other decisions first.
Answer any or all of these questions
• What do you need it for?
• What’s its purpose?
• Is it about information?
• Is it for landing pages only?
• Is it a site for promoting products (e.g. Clickbank products)
• Will you be inserting Adsense as part of your site monetization program? (don’t build a site just
for Adsense – Google won’t be friendly)
• What is your budget? – there will be monthly fees (e.g. ranging from $6 -$30 a month)
Other
•
•
•
•
•
•
•
•
•
•
•

issues impacting on website construction choices
Domain Name
Do you know html, CSS, FTP?
How will you get your content?
External and internal linking
Will you need to include graphics/images
Does it need to be able to store PDFs, audio/video files for others to download?
Can you write good sales letters?
Keyword research
SEO
Niche marketing
Design and layout (the “look and feel”)

AND, last, but not least – will you be maintaining the site yourself or paying for it to be done by
someone else. If the latter, that’s easy – if it’s you, then can you put the time into it to make it worth
your dollar investment.
DON’T Despair – if you have decided you want all or some of the above, but feel you haven’t the skills
or whatevers! There are always solutions, and affordable ones at that!
The point I am making is to NOT go in at the deep end when you really only need to wade in at the
shallow end.
Websites for internet marketing do not need to be expensive and flashy – such as would a site that
promotes fashion, movies, cars and so on.
Internet marketing websites should have good quality content – and enough of it to satisfy Google as a
credible site to send searchers to, and to build page rank.
If it is a site purely for landing pages – then even simpler is better – and as you won’t care about page
rank etc, then the amount of content doesn’t matter. The site will get its notice through other SEO
activities such as links from your article writing.
The solutions to many of the above are numerous. Some are free, some cost a reasonable rate, some
can be expensive (but you rarely have to go down that track)
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When you collate your answers to the above questions, then you look at hosting programs and software
that will:
1. Do what you can’t
2. That allow you to do what you are able to (and thus save)
3. That are relatively easy to use
4. That have great support – easily accessible and reasonable response times (you would be
surprised how hard it is to find real “contact us” pages on some sites – Google included)
There
1.
2.
3.

are site builders that:
provide simple cut and paste methods (they do all the techie stuff behind the scenes)
allow you do it all from scratch (you would need to know html, CSS, ftp at a minimum)
allow a mix of both (the html/CSS is solved with WYSIWYG software like Dreamweaver.

You will always have to do research for your niche, keywords, content and so on. Unless you want
to pay big bucks no one will do that for you – and then, that and paid SEO is not that reliable.
But, some of the hosting programs such as SBI include tools that brainstorm keywords, niches and so
on. Content can be obtained from places like Elance.com
I write articles for people but, I charge slightly higher than the average $10 for 400-500 words
So, solutions are out there that makes having an internet marketing website a viable proposition.
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Setting Up a Website
If you know nothing about website construction, then this issue may seem daunting at first.
BUT, don’t be put off! As I mentioned in he previous article there are easy, cost effective and viable
solutions available.
Just to re-iterate: you do need a website ….. if for no other reason than a place for your squeeze pages,
and if you use Clickbank or PayPal then one becomes essential.
A website is about:
content for your niche
about relevant (to your niche) keywords
promotion
information provision
It involves
Design and layout
SEO (Search Engine Optimisation): On-page and off-page
Using keywords to attract search engines to your topic/niche
Monetisation if you wish (e.g. with Adsense)
If I Can Do It – So Can You!
When I started I didn’t know a thing about website building – things like html, FTP, CSS and so on. And
guess what, you don’t need to either!
Because there are programs out there that can handle all the techie stuff behind the scenes for you. You
don’t have to know html etc!
I built my first site (a hobby site) with a simple cut and paste system from Site Build It and it was so
easy.
If you have a website program that gives you a cut and paste capacity – and with a Dreamweaver
based html option, then you can easily build a website with little hassle.
My website program also has a html option which I eventually learned to use – but by the easy way with Dreamweaver from Adobe – which is almost as easy to use – and you don’t really need to know
html then as it is a WYSIWYG system – What You See Is What You Get – you type or paste in your
content and it does the html stuff for you.
This is handy to use as it does allow you more creativity and scope – but it isn’t essential, especially if
your website requirements are minimal. And, for internet marketing, simple is usually better. A flashy
site with whizz bangs only detracts.

The key things for you to be able to do is:
•
•
•
•
•

Using Google Keywords Tool (and Wonderwheel too if you like) Get FoxySEO onto your toolbar.
Research: Identifying your niche
Writing content (or outsourcing it)
SEO (getting backlinks especially)
Traffic Building

Most sites that offer really cheap hosting and site building usually provide you with exactly that –
something cheap (and problematic). You usually get what you pay for.
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You need to do check out various offers – and compare apples to apples. Make a comparison chart –
note what they offer (based on what you need), domain purchase prices, monthly fees, storage capacity
(bandwidth), email service, number of pages (content needs to be at least 30+ pages for Google to take
you seriously).
I pay $29 a month for two of my sites – and while there are cheaper, there are none better for step by
step guidelines (printed and video), support, forum help (it is superb), affiliate opportunity.
They constantly update with Google et al, inform me of broken links, and update me. Their stats about
my site activity are without equal.
They provide comprehensive guidelines how to do everything I have mentioned above and more.
If you would like to learn more information, please go to my personal site and browse. It is an example
of a cut & paste site.
(I also have a special free coaching offer there to help you get going)
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Content Is King
For the best results ($$wise) a website is needed. Money and websites go hand in hand!
Amateurs CAN do this – relatively easily and inexpensively.
Alternatively, you can set up a blog – the best is Wordpress or Blogger from Google.
These two blogs are free – but for monetization on Wordpress with Google’s Adsense you will need
Wordpress.org
Even if as an affiliate and not doing the bulk of your marketing from that site, it’s still necessary to have
a domain to host your landing page and to have an 'official' email address for correspondence. This
ability to contact you is good for credibility - and SEO come to think of it!
The second thing to know is that affiliate marketing is content-driven 99% of the time. As an affiliate,
you'll put most of your work into creating content.
Content is King!
Content is KING indeed! It is the key to having the search engines find and LIKE your site. All internet
marketing experts worth their salt will tell you this – if they knock the idea – avoid them.
The content must be valuable, preferably original – or at least, your perspective on the subject.
It must benefit the visitor – and not be BS, rubbish or plagiarized.
What
•
•
•
•

makes good content (especially content that Google and other search engines like)?
Information that is beneficial to the visitor
Keyword relevant but not stuffed with those keywords
Original or a new/different perspective
Content that has both internal and external links

It pays to keep adding valuable and useful content on a regular basis – this keeps your visitors happy
and they come to regard you as reliable and will return to your blog or site in the future.
They are also more likely to recommend it to others.
The more you obtain this – the better the traffic will be – and that’s essential!
Some
•
•
•
•
•
•
•
•
•

types of content you can create:
Articles ( e.g. 30+ different aspects/topics about your niche)
Offer e-courses
reviews
Images
promotions – information about them
Special reports (e.g. viral ebooks)
Bonus products you can give away to add incentive to your offers
Advertising copy
Multi-media content – e.g. Audio/Video tutorials

I can't stress enough the importance of content. It’s really the life-blood of your business.
Content writing is relatively easy and makes for affordable internet marketing. There are many internet
forums and e-books on the internet that can assist you – with writing, marketing or promotional ideas –
and there so many tips on marketing blogs, free videos – all based on real affiliate marketing success that the danger is you will get too much!
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However, if you need help creating content, don't hesitate to hire out freelance help. You can usually
find someone to create needed content for you quickly and affordably.
SO:
1. Set up your website
2. Add valuable Content to it – that is provides viable information
3. Drive traffic to the site – this is a learning curve of its own!
4. Sell advertising space on your website (a bonus tactic)
If you can afford it and need help, Elance.com is probably the best known of the freelance content
providers around. Their charges are reasonable - just put content writing in their search box and they
display choices. Just make sure you give the writer your primary keywords and purpose of the article
etc.
This is a FREE neat tool PPC Web Spy (yeah, a corny name - but it is very handy) - it allows you to
uncover competitors Adwords keywords - and much more.
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Websites For Non Techies!
Yes, they exist! And I am eternally grateful as I had no IT or web design background when I started on
the track of internet marketing.
I still have quite a few limitations, but I can now build either cut & paste sites (with images, links etc)
and also upload my own html made pages to my sites. I use both methods - and, really the choice is
decided by what I want the site for - its purpose etc.
I can do some graphics and if I spent more time learning photoshop, I could even do better design
whizzbangs - but that is a chore for another day - as what I do have is sufficient for all my needs now.
My point is with this article is (apart from a plug or two!) is that you can do likewise - and not be put off
having a good website because you think you are not expert enough, and don't have the budget for a
full professional paid job.
Even if you do have the wherewithal to pay a professional to design and build you a site, you will have
to provide the content, and also it will have to be one where you can manage future additions etc - so
there is a learning curve anyway - so why not start at the beginning!
While I like what HOSTGATOR offers, I believe, hands down, that an outfit called Site Build It (SBI) is
way and far the best on the scene.
SBI is a complete system - it not only hosts, provides website construction methods (cut & paste or
upload your own html), it has a complete process and education in marketing and monetization as well all in the one price! There is so much in the package that I haven't even used it all yet! (bit lazy too!)
Additional to this its support system is reliable, easily accessed and prompt. If it isn't, you can contact
the boss and he sees to it!
But, it is SBI's forum that is so great - the members are not only active, they respond to questions and
problems raised to the point that you rarely ever need the actual help desk! All my main problems have
been answered in the forum.
It is definitely the way to go for us non-techies! And hey, I have even, almost by default, learned
how to do limited html construction - thanks to Dreamweaver and SBI's facility to be able to upload
Dreamweaver created pages onto my sites.
[Dreamweaver also works on a cut & paste methodology - and when you view the code aspect - you can
easily see the html codes and copy them if you need to - but that's not necessary.]
When Only The Best Will Do
What I think you will like about the SBI package is:
• Includes domain name and purchase
• Annual hosting
• Website construction (including templates, graphics and
link insertion)
• Niche and Keyword Research tools (Brainstorm It is excellent)
• Very wide range of statistical reporting on activities on your pages
• It gets you indexed with Google et al
• It provides storage for PDF and Media files (so your clients can download)
• The Action Guide: a step by step 10 day guide through everything – written & video formats)
• It analyses your pages to tell you if you have all the bits correct – e.g. Headings, titles, keywords
etc)
• Its Forum
• Its education and training
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There is more – which you can discover for yourself!
What you need is your brain and motivation. I might add ….. persistence.
When I built my first site (readingbooks-4fun) I just had to basically click. It’s not magic – there are
things I had to do – research and assess especially – but they have tools to help you do this too.
The 10 days (guide) is not a time thing – you can do it at your own pace – and it will take more than
10 days – there is a lot to absorb…. But, well worth the effort.
SBI-Site Build It does not remove the need for hard work. But it does allow you to apply 100% of your
time into building a business, not fighting technology or "mastering Search engines."
You can work at your own pace – fast or slow – and so long as you stick to their guidelines it works.
SBI is very open about its system - so they allow folks to see their complete Action Guide - even if not
yet a member. I don't know anyone else who does this!
So am I keen on Site Build It (SBI) - you bet.
I have built sites with them for myself and friends businesses – and the system is so easy to manage.
Hey, they are so good, many colleges in the U.S. use their program as a course!
If you would like to read more information you can visit my personal site or go directly to to SBI - CLICK
HERE
And, in keeping with any of my recommendations - they do have an excellent affiliate program that
allows you to earn back your costs!
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Search Engine Optimisation: SEO for Beginners
Setting up a website is the very first step of an Internet marketing campaign, and the success or failure
of your site depends greatly on how specifically you have defined your website goals.
It will most likely fail to accomplish anything If you don't know what you want your site to accomplish.
Without clear goals to guide you in developing and monitoring your website, all your site will be is an
online announcement that you are in business.
Therefore one of the most important things that you can do when building your brand new website is
SEO – search engine optimisation.
Notice, I said when building: in other words, don’t wait until you have built it – it is a task that goes
hand in hand with your site construction – and after it has been built.
Without good optimisation, your efforts will just sit there in cyberspace and no one will know it is lurking
there full of your information and offers.
You can have a good narrow niche, you can have products – yet without optimisation and consequent
traffic they are wasted if you cannot be found when someone searches in a search engine.
While there are various tactics to drive traffic to your site, SEO is fundamental and a platform for all
your subsequent success in getting folks to click onto your site and not someone else’s who markets
similar products.
Search engines are the gateway to the Internet; they are the first tool that potential customers
use to find the products and services they need.
Ideally, when someone types in a search word or phrase, the SEO that you have done will bring up on
the search engines your site address – if not at number one or two positions, at least on the first page –
because people rarely go beyond there.
The main search engines are Google, Yahoo and MSN – who have over 85% of the searches – with
Google getting the predominant amount of the three.
The idea of optimizing your pages for high search engine rankings is to attract targeted
customers to your site who will be more than likely to make a purchase. The higher your page comes up
in search engine results, the greater the traffic that is directed to your
website. That's what search engine optimization is about.
There are two types of Search Engine Optimisation SEO
1. Offpage SEO
2. Onpage SEO
Some concepts to master
1. Keywords
2. Using keyword tools
3. Linking – internal linking and back-linking
4. Meta-tags
5. Headings and Title
6. Content
One of the best resource tools for building good SEO is Brad Callen’s SEO Elite. Click here for a FREE
copy of his SEO Made Easy – it is informative and actionable – and he demonstrates his points with
examples from SEO ELITE a great resource tool. Seeing is believing – and SEO Made Easy allows you to
see before buying
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Search Engine Optimisation: Content
This is the text element on your web pages.
It needs to be of good quality and of benefit to the reader. Just having any old content will not get you
rewarded by Google et al – they do recognise good quality content – as they do not want to send
searchers to sites that are under par.
Aim for about 300-500 words per page – with images, and if appropriate also use audio/visual media.
Remember to use ‘alt’ tags for your media.
Update your content or add more at least once a month to keep you in the search engines eyes –as it
were. New content will get you ‘spidered’ and your site fresh in the search engines.
[Spider is an automated program that indexes all the web pages it locates online.]
Don’t just go for flashy images etc – remember it is better if images support the content than compete
with it.
Don’t have long paragraphs of text – forget normal grammar rules – and keep paragraphs to 2-4 lines if
possible – it makes it more attractive to readers.
Use your prime keyword in the pages titles with a h1 heading [essential]
Bold, italicise and underline your prime keyword once within the content.
See the page with the fancy name “Latent Semantic Indexing Technique” page 23
Don’t keyword ‘stuff’: that is, be grammatically natural with your use of the KWs – aim for a density of
about 3% - as this enough. Google penalises KW stuffing. Use synonyms an long tails too. Don't underrate the importance of your content for search engine optimisation. If you have difficulty finding good
content, you can always outsource to Elance - professionals who are reasonably priced.
Get a FREE copy of Brad Callen’s SEO Made Easy – it offers both insights and actionable information into
SEO.
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Search Engine Optimisation: Keywords
Keywords: these are simply words that basically define or say what the site or page is primarily about.
When someone types a word or phrase into Google’s search bar – e.g. “how to grow tomatoes” – that is
a keyword – and it is what the search engine then searches for and pulls up all the sites that have the
phrase as a keyword in their domain name, description etc.
So keywords are critical in search engine optimisation – and it is critical that your keywords are chosen
carefully – that is, choosing KWs that can compete.
How can you compete with say a word like gardening – well, you can’t – at the start. So you need a KW
that is what we call long-tail e.g. Gardening for Dummies – and even that may be too competitive – so
then you drill down a bit for a narrower KW – e.g. Organic Gardening For Dummies.
Think of the right keywords as the Open Sesame! of the Internet.
Your keywords serve as the foundation of your marketing strategy. If they are not chosen with great
precision, no matter how aggressive your marketing campaign may be, the right people may never get
the chance to find out about it.
If your keywords are too general or too over-used, the possibility of visitors actually making it
all the way to your site - or of seeing any real profits from the visitors that do arrive - decreases
dramatically.
Sidebar: Use your niche keyword in your domain name (URL)
Choosing keywords
Don’t think about what you would search for – try to think about what a customer might be thinking of.
Use Google’s Adwords Keyword tool to mine for good KWs. Try also Wonderwheel and FoxySEO
The aim of evaluation is to narrow down your list to a small number of words and phrases that will
direct the highest number of quality visitors to your website. By "quality visitors" I mean those
consumers who are most likely to make a purchase rather than just cruise around your site and take off
for greener pastures.
In evaluating the effectiveness of keywords, bear in mind three elements: popularity, specificity, and
motivation.
The more popular your keyword is, the more likely the chances are that it will
be typed into a search engine which will then bring up your URL.
But, popularity isn't enough to declare a keyword a good choice.
Specificity. The more specific your keyword is, the greater the likelihood that
the consumer who is ready to purchase your goods or services will find you.
The third factor consumer motivation. This requires putting yourself inside the mind of the customer
rather than the seller to figure out what motivation prompts a person looking for a service or product to
type in a particular word or phrase.
One of the best resource tools for building good SEO is Brad Callen’s SEO Elite
Also, Click here for a FREE copy of his SEO Made EasyIt is informative and actionable – and he
demonstrates his points with examples from SEO ELITE – so you get a free preview as you learn great
tactics. Seeing is believing – and SEO Made Easy allows you to see before buying.
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Latent Semantic Indexing Technique for Dummies (hey, this is important! Really!)
Reading recently about the importance of keyword rich content for web pages, I came a across a term I
had seen before and immediately dismissed as being too technical for me.
LSI or latent semantic indexing (technique) sounds just too techie to be put into an article about value
content and using keywords. It is a rather fancy phrase isn’t it?
HOWEVER, it is important though ….. because Google uses it when finding relevant information for
enquiries made to it. It is one of their methods of being more accurate and thus satisfying searchers.
So, I had to research Latent Semantic Indexing Technique for Dummies - adding the dummies bit
in because that’s how I felt! LOL
You can get a high search rate if you stuff a site with loads of keywords – but then you will also
eventually get penalised for it – as Google requires (sensibly) that content be of value and meaningful.
Keyword stuffing just makes linguistic nonsense of content.
So Google in the interests of delivering results for browsers, bases its ranking on site themes rather
than just on the keywords.
The method they use, in their algorithms, is essentially Latent Semantic Indexing, and the technique
for doing this is a critical element for your SEO.

LSI Is Needed For Your SEO
LSI focuses more on natural pages that contain original, relevant and useful content.
So using synonyms, varied keyword phrases, plurals and singular forms or different tenses all bode well
for good and approved of SEO
Tied into this is the importance of inbound links. Now, I don’t presume to know how – I can spell
algorithms – but don’t understand them.
In essence, I think it is an information retrieval method that search engines need to use for analysis of
the connection or correlation between search phrases and the pages that come up.
It allows the search engines to pick, from the vast amount of information available on the net, the most
appropriate results and deliver them to enquirers in an ordered and sequential manner.
It is good enough for me, and you, to take the lesson, that LSI is important. Google Page Rank (PR) is
largely affected by these links, so long as they are varied and relevant.
SEO based on LSI generate better accuracy and relevant results that have genuine information on a
topic that searchers are seeking answers about.
I was going to include defining latent and semantic as applicable to this topic – but it gets way too
technical and esoteric.
So basically, all you have to do is develop good value, well written content that alternates keywords
with their synonyms, different contexts, tenses and forms in plural and the singular and with links
related to the keywords and ‘Bob’s your uncle”.
That’s what I call the Latent Semantic Indexing Technique for Dummies
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Search Engine Optimisation: Summary
With search engine optimisation there are certain things you must do.
Headings
Use the h1 heading once
Use your h2/h3 headings
Meta Tags.
This is not something out of science fiction, but really just simple code.
Many people believe that meta tags are the key to high search engine rankings, but in reality,
they only have a limited effect. Still, it's worth adding them in the event that a search engine will use
meta tags in their ranking formula.
This applies to your title (h1 heading), images (alt tags), description, paragraph headings (h2, h3 etc)
Many website programs such as Site Build It will do this automatically for you – as will Dreamweaver at
the click of your mouse. This is handy if you don’t know html.
Other Tips
Don’t use link farms
Your Niche kw should be in the URL (Domain name)
KW should be in the title tag, description
KW density – about 3% (don’t KW stuff)
Use Google’s Keyword tool
“Off Page” SEO
Offpage optimization basically consists of all of the offpage ranking factors like:
Which websites link to you
The number of websites linking to you
The Google page rank of the website linking to you
The page title of the website linking to you
The anchor text used in the link linking to you
The number and type of links linking to the website that’s linking to you.
The number of outbound links on the website that is linking to you
The total number of links on the website that is linking to you
Whether or not the websites linking to you are deemed by Google as an authority website.
Summary “ON Page” SEO Tactics
1. Ensure internal links contain anchor text
2. Use your H1 header tag (don’t overuse). Place at the top or as near as you can.
3. Use your H2 and H3 tags for sub headings
4. Bold/italicise/underline your keywords once on each page
5. Use hyphens instead of underscores in URLs
6. Put alt tags on your photos and images
7. Don’t put anything more than three clicks away from the home page
Google WILL View all of the text in the left hand column Before The Body of the webpage

Getting Indexed by Google
Never Use The Google Submission Form!
You should never use this form, or any other of the top search engine's submission forms. These search
engines include Yahoo, MSN, Altavista, Alltheweb. Takes too long!
So, how do you get your website indexed within 48 hours?
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There are 2 main ways to get indexed into Google quickly. Note, when I say "Google", I'm basically
referring to Google, Yahoo, and MSN.
The way that search engines find new websites is they will visit 1 website that is already in their index,
then from that site, they'll follow all of the links on that site, to visit the next site.
Then they'll visit that website and visit all of the links on that page and so on... This is called "crawling"
by their ‘spider’.
Search engines will "Crawl" or ‘spider’ your website to find new information and place it into their index
of search results.
For example they will crawl my site Affiliate Marketing Central – and then onto any links I have on it.
Likewise, they crawl any links to my site that appear on other sites that are not owned by me
Tactic 1
If you already have a site – place your new site’s link on it. Add or refresh content and then Google will
look at your site and follow that new link.
They find your site by following links on websites that are already in their index.
Tactic 2
Simply write an article – about something on your new website or niche and in the resource box include
a link to your new site. This is a backlink and Google loves them. Submit to Ezine and as many other
article directories that you can find. The more backlinks from directories the quicker you will get
indexed.
Brad Callen has turned SEO into an accessible and practical exercise - if you are serious about good
search engine optimisation and need resources to make your life easier then consider his SEO Marketing
Elite membership site. It has a special trial offer of only $4.95 - and they do guarantee!
CLICK HERE
You will get Instant Access To Hours Of Video, Audio, And Text Lessons Teaching You The Latest Tips To
Getting Top Google Rankings. Plus Get Access To Live Monthly Webinars, And Much More!
Click Here before the trial ends
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Getting Backlinks – Directory Submissions – One Way Links
As the search engines are evolving each and every day, it's getting harder and harder to get top search
engine rankings.
The search engines now highly favour websites that have a large number of quality, one way links
pointing to them. Because of this, it's absolutely critical that we consistently try to get other websites to
link to us, WITHOUT us linking back to them.
Yes, reciprocal linking is becoming less and less valuable. Submitting your website to website directories
is an excellent way to get, quality, 1 way links pointing to your websites. You see, many of the website
directories online have a high amount of page rank and have been online for several years.
These are 2 of the most important criteria for determining what a good link is, vs what a bad link is.
These two criteria are:
1.
2.

The age of the website linking to you
The Page Rank of the website linking to you

With that said, many of these directories have both a high Page Rank AND are old websites, giving them
more authority and power in the search engines.
Not only that, but there are literally thousands of website directories on the internet that are absolutely
free for you to submit your website to! While it does take time to find these directories and then
manually fill out all of the required criteria to submit your website, it is an excellent way to help increase
your search engine rankings.
There are some good website directory submission software products on the market. The best of which
is a product called Directory Submitter created by Brad Callen.
Essentially, you simply enter your website details into the software program 1 time, and then click on
any of the 1600+ website directories in the software and it will automatically fill in all of the submission
criteria for you. Click the submit button and then your site has been instantly added to the website
directory.
So, not only does it save you time in finding all of these directories, BUT it saves you an incredible
amount of time filling out each and every website's submission criteria.
CLICK THIS For FREE Copy of the Directory Submitter

http://www.affiliatemarketingcentral.net

25

SEO Tactic – Press Releases
Press releases are also very SEO-friendly.
In fact, if you carefully optimize your press release for targeted keywords, you can get that
press release to rank high in the search engines...sometimes well before you'd ever get your
own website to rank for them.
Where: There are scores of places you can submit your press release to line…
One of the most popular is PRWeb.com
PR Web is a great place even for beginners to start. They offer editorial services to help you
bring your press release up to standards, and they offer a range of distribution services.
I don’t think it’s cheap for beginners with small budgets – but it is worth bookmarking for when you can
afford to do more leveraging.
Additional Press Release Distribution Services:
http://www.Free-Press-Release.com/submit
http://www.PRFree.com
http://www.PR.com
http://www.i-NewsWire.com
http://www.SBWire.com
http://www.eReleases.com
If your press release isn't performing well, go ahead and write up a second version and
resubmit.
Sample Affiliate Press Release:
Affiliate Marketing Gets Easier for Newbies (headline)
Unique, online training course lets would-be Internet moguls learn while they earn (sub head)
Achieving the dream of having a profitable, home-based business can be a lot easier if you get Brad
Callen’s SEO Marketing Elite Membership. This unique, online training course lets would-be Internet
moguls earn while they learn.
Thousands of people surf the web on a daily basis looking for income opportunities.
More often that not, they stumble across sites proclaiming the ease and profitability of
affiliate marketing as a business any average person can master.
However, the Internet is literally rife with competition among affiliates. The average man
or woman usually finds that the business is not as simple as it’s made out to be.
Not so with SEO Marketing Elite The membership site, launched by Brad Callen, a successful affiliate
marketer in his own right, provides complete beginners how to succeed in affiliate marketing, step-bystep and get top ranking on Google.
Members enjoy access to current training materials showing them how to promote any
affiliate program. The unique twist comes in member's ability to promote SEO Marketing itself, as a way
of exercising their new affiliate marketing skills.
This allows members to earn affiliate commissions while they're learning the business.
Interested parties are encouraged to visit: http://bit.ly/cLP1C7
Free Advertising (these were free, but confirm first)
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http://www.Web-Ads.com
http://Classifieds.Yahoo.com
http://www.ClassifiedAds.com
http://www.USFreeAds.com
http://www.OLX.com
http://www.AdSubmitter.com
http://www.PostTree.com
Here are some ideas for 'attention grabbing' headlines:
“Looking for an Easy, Home Based Business?”
“Earn REAL Cash While You Learn – Business Opportunity”
“Living Pay Check-to-Pay Check? I Can Help...”
“Affiliate Marketing = Passive Income. Find Out Why!”
“Affiliate Marketing = Passive Income. Find Out Why!”
AdlandPro has both FREE and paid ads - I use the FREE one (limit 3 a day) and do get some responses
so its worth a try
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Using Google
Yes, you may prefer, personally, to use Yahoo or Bing, but the biggie is Google and most folks searching
on the web are using Google for it.
So reviewing what you know about Google will help you when you do keyword research and for traffic
building and PR (page rank) growth.
No this isn’t Tech Stuff
Unless, you are intrigued by the technical – there is little point in trying to understand how the technical
side of how Google operates.
But, what is important is what Google can do for you and how you can use Google to get you results.
(ditto for the other search engines too)
Page Rank
Google calculates the importance of a page by the number of ‘votes’ it receives – that is the amount of
clicks on links (not the number of links per se, but the clicks on them).
Some other search engines do count the links.
The bottom line is that website pages will get higher rankings by the level of importance that Google
calculates.
The higher your PR the better your chance of being listed on page one for your keyword.
Google wants to satisfy searchers, as this will keep them coming back, and therefore it strives to be as
accurate as possible.
Therefore, its analysis will also include content of pages nearest to the page being analysed. It will also
factor in fonts, sub-divisions and the exact position of all terms on the page.
The Google Dance
About monthly, Google renews its index by recalculating the Page Ranks of all the web pages that their
spider has crawled.
It’s called the Google Dance because of the fluctuations in results that occur during the period of its
updating.
Images and Google
Images, properly used with their “alt” tag can bring searchers to your page – my stats show that Google
Images are a good source of searches to my site.
So it important that you do use the ‘alt’ tag as it captions the image – and this what Google reads – not
the actual picture itself.
It will also read the text on the page near the image.
Froogle
Now known as Google Product Search allows Google’s spiders to look for information about products for
sale online. It locates relevant sites/stores that sell items you search for and points you to them. A
company can submit individual product information via Google Base.
Indexing
If you use Google’s www.google.com/addurl.html there is no guarantee that it will be indexed
straight away…. it can take 4-6 weeks this way.
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It is better to have at least 30 pages of good quality content up and then establish some good backlinks
to the site – e.g. through articles you get published on Ezine (these can be the same as on your
content.)
Also, some web hosts will get you indexed more quickly. That’s why I use SBI (Site Build It) as it does
this and so much more for you behind the scenes – every time you add content or make changes on a
page.

Do’s and Don’ts With Google
Have an easy navigable system for your site
Place your menu on the left – Google reads left to right
Use a hierarchy – ‘parent” pages and then ‘child” pages – the latter give details of the
topics mentioned on the parent page. SBI shows how to do this easily.
Use a sitemap
Precise and accurate keywords
Don’t use hidden text (e.g. white font on a white background)
Use meta tags
Always have relevant content (relevant to your primary keyword for the page)
Don’t overuse keywords (keyword stuffing). It’s unnecessary anyway.
Don’t use duplicate content – unless it is your own – and then be judicious.
Don’t create fake domains to put links to you on.
Never use link ‘farms’.
Improving Web Page Rankings
To achieve this you really need your pages (content etc) to be search engine friendly. So good design
and clear relevant text is crucial.
This means:
Include internal links
Link to other sites – this tells Google that you are providing a valuable service to your visitors.
Links from other domains – backlinks to you from sites with high PR are best if you can get them. Such
backlinking indicates that you have content of value.
Do a search for terms that you think will bring a targeted audience to your site – then search on the
sites that Google has brought up for you.
See who links with them – then try to get links to those sites – it may be easier to achieve this than
getting a direct link to a highly ranked site.
Link Exchanging (Reciprocal Links)
Visit the top 5 or 6 top sites on page (similar or relevant niche), get their email address and ask them to
exchange links with you.
Include in your email a description of your site and explain how the link will benefit your audience and
theirs; for example if one of you fills a gap.
It may help if you have linked to them first (give them the relevant URL). Don’t put it on a home page
– set up a ‘resources page’ and add there. It doesn’t matter if they put you on a similar page – it is not
so much traffic (clicks) you are after as the backlink for PR.
If you set up this type of page – make sure it is not just a list of URLs – but have a description of the
site with the link.
Alternatively place the link on a page of information which needs the extra information that the other
site has and you don’t.
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Backlinking – Inbound Links
Probably the main factor in getting a high page rank, it is essential for search engine visibility. Well,
along with a couple of other things – 100’s of links and poor content and irrelevant KWs will not work
as well.
One effective and FREE way to get backlinks is through article marketing – this has a twofold benefit –
you get the linking through the resources box and traffic to build a list.
Submit first to Ezine and then 10 of the next highest page ranked article directories.
[SEE Article Marketing on page 83 for suggested directories]
This can also be applied to newsletters and press releases.
Another Tactic
Put all your articles onto your site – this is good for content – but it is also a way to get reciprocal links
(see above)
Then give permission for others to copy – in exchange for linking to your site – or by retaining your
resource box.
Link Popularity
This is the number of web sites or web pages linked to you – and the more you have, the more ‘visible’
your site is to the search engines.
This will also help increase traffic to your site.
All in all what Google and other search engines want is quality content, well-organised, well-published
sites with links to other related material..
Balance your efforts over all of these aspects, not just one.
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Site and Page Rankings: Google
Google Page Rank (PR)
The Google Page Rank is probably a better indicator of your websites position with the search engines
than Alexa. The SERP’s – ‘search engine results pages’ – are worth noting as an indicator of your
website traffic as well.
Google Page Rank will inform you how your site is compared to other websites. It is an indicator that
basically tallys up the ‘votes’ your site gets – the ‘votes’ are the link other sites make to yours. This
indicates relevance and Google assesses that as important.
It uses a range of O – 10 – the higher the number the better – though to be 10 you would have to be
Google! 3-5 is quite respectable and not impossible to achieve – higher is lots harder, but worth
striving for.
Google likes links from one site to another as it indicates value of content and this helps it recommend
sites to you when you type in a query on the Google browser.
It behooves Google to be as accurate as possible when sending a searcher to sites – their revenue
depends on it.
Google has some pretty amazing technology at their fingertips as you know – they can usually detect
anything that smacks of ‘black hat’ tricks and will penalise you for it.
Therefore, do not use link farms to get a false set of backlinks (inbound links) – just focus on getting
real and valuable links from sites with a good PR – PR of 7 is really nice to get a link from – but, lower
PR is also more than fine.
Not only will you get scored by their links – but remember all those they are linked to as well.
Always check out any site that you ask for links to you – avoid sites that seem dubious – you can tell
from the extent and quality of their content – and who links to them.
Consistent addition of good quality pages will have affect on your PR – not immediately, but Google
notices when it does its periodic PR updating. So if you haven’t touched your site in months – get busy.
This tells Google that your site is one that may be worth referring to others and it will refer (by position
on page one) if you are tops for quality, KWs and so on.
In short, PR rises with the number of pages you have on your website.
Less than 30 will rarely work well – oh, if you have a really strange or esoteric KW in the domain name
(URL) it is easy to get onto page one – but will you ever really draw traffic to it or get a PR? Only if
there is a market for it!
Summary To Increase Your Google Page Rank
1. Add more pages consistently
2. Get more inbound links from other sites to yours
3. Outbound links – limit these to those that obviously provide help to a visitor – don’t add
them willy nilly
Page Ranking and its calculation is far more technical and intricate than explained here - but who needs
more than the basics.
If you want to work more on your PR and prefer finer, drilled down tips – simple Google Page Rank –
and explore there.
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If you install SEOQuake, the toolbar will show you’re the PR, plus Alexa and more info about the site
you visit.
While it is not necessary to constantly check on your Page Rank (Google) or traffic ranking (Alexa) it is
worthwhile installing a toolbar that keeps you informed.
They do give an indication of how your site is progressing across a variety of criteria – such as
backlinks, age, traffic and so on
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Site and Page Rankings: Alexa
Alexa
Alexa.com belongs to Amazon and will provide information on the traffic levels to your sites or blogs.
It only measures those sites that have an Alexa toolbar installed. Therefore it really is only a gauge or
indicative of your traffic – so use it as such, not as the total be and end of all measurements. It’s really
a snapshot if that helps you.
Still, it is worthwhile as many advertisers, or those wanting to buy a site, use it as a measure of worth.
As such, it has become, despite its limitations, a primary element in site monetisation strategies.
It measures the traffic you are getting to your website – but it is not 100% accurate, but probably
accurate enough to show whether your are improving or not.
The progress is given a score – or numerical number. The lower the number the better your site is.
For example, 1,250,00 is better than 2,350,870. The measure is taken over the last 3 months.
You know you site is good when you are below 100,000 on the Alexa rankings scale.
Why Use It
1. It shows whether your site is improving – based on the number of visitors
2. You can use it to see the ranking of a competitor – and if his Alexa ranking is lower than yours – it is
worth your time to check him out and see if you can discern why – and then copy his tactics.
For example: he may have loads more backlinks and is displayed on Google page one. While this may
tell you that you need more backlinks, it may also be because his keywords are better.
There are any number of apps available that will help you assess your sites performance. I use them
occasionally just to get an indication of where my sites are at.
However, with the proviso, that none I have found give totally accurate information. A simple
comparison between them soon reveals this.
Some Ways to Improve Your Alexa Standing
I have garnered these from various sites I have researched, so I don’t have personal evidence on all
them as to their efficacy.
1.
2.
3.
4.
5.

Install the Alexa Toolbar (see a link below)
Include an Alexa rank widget onto your website
Recommend that others install Alexa
Write in your blog – or even on a page on your website about Alexa
There are a lot of Asian sites in the top 500 Alexa rankings – so they are big on Alexa – so,
if and when you have time, explore posting in Asian social networks.
6. Construct a webmasters tool page – and you may find webmasters visiting (and
recommending) as they love to get them,
7. This is one I have neglected and should do more of – utilise StumbleUpon and Digg. It does
need that you have good material for linking.
To some extent the above are artificial means of increasing your Alexa ranking so it’s good to remember
nothing really beats developing quality and informative content. to attract an interested audience.
What is sure is that most do require more than set and forget – that is you will have to be regular or
consistent in implementing them
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Indicative Only
Don’t be overly fussed about site and page rankings – if you are regularly adding quality content and
doing good SEO, then you will steadily rise in PR and down in Alexa.
Download the Alexa Toolbar
http://www.alexa.com/toolbar
DoshDosh.com recommends that if you are using Firefox, then download SearchStatus Extension
http://www.quirk.biz/searchstatus/
Incidentally, you should be using Firefox instead of IE – because so many apps are based on Firefox
browsing.
Install These and Use
SEOquake
Stumble upon
DIGG
Websites That Provide
Assessments
Note a quick comparison
of results (same site on all
of them) will show their
worth and accuracy – well
you won’t know which is
more accurate anyway.

www.Websitegrader.com
(they also have one to grade your Twitter)
I occasionally use them because they do point out some of the things I have been neglecting to do.
They are not especially anymore accurate than others.
www.testpagerank.net
www.ismysiteindexed.com
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Affiliate Marketing
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Defining Affiliate Marketing
Affiliate Marketing is what many serious internet marketers reveal as perhaps the best place to start
an online business and affiliate marketing is very simple. This is especially true for beginners in internet
marketing and for those wanting to build an affiliate marketing home based business.
It is also true for those who do not have a lot of spare cash to invest and affiliate marketing solves that
problem.
Affiliate marketing, sometimes called associate marketing is one of the best internet business models
around: so what is it?
Here's a core definition of Affiliate Marketing by Ewen Chia:
"Affiliate Marketing is the promotion and advertisement of products of products by a third party (The
Affiliate), in exchange for commission-based compensation" [Ewen Chia is a respected master affiliate
marketer]
Anyone can sign up to be an affiliate of a given online merchant. When you sign up to an affiliate
marketing site, you don't literally work for the company in an 'employer/employee' sense of the word.
Instead, you're a free agent who markets affiliate products and promotes the company at will, but only
because they've given you an incentive to do so - and that incentive is your affiliate marketing
commission.
Affiliate marketing commissions are commissions paid on referred sales. Sometimes your commission
will be a flat-fee. More often, your affiliate marketing commission will be a certain percentage of a
product's price.
Now, how does the merchant actually know to credit you with these sales? Easy. You're given what's
known as an affiliate link.
Affiliate links are hyperlinks which uniquely identify your affiliate and tracks this for your affiliate
marketing commission.
Affiliate marketing presents an ideal route for the average person to get started in online business.
It doesn't matter whether you're just looking for extra spending cash, or intend to become a full-fledged
online entrepreneur, affiliate marketing is suited to both of those goals!
There's a misconception out there that says you have to build a huge website to sell physical products.
This simply isn't true. You can do it without, or through a blog or other social media avenues of simple
advertising. But a website gives you a better base - and getting one set up is easy and inexpensive.
An affiliate marketer receives all the financial benefits of running an online business, without any of the
hassles or excess costs. You don't need a lot of money to get started.
And you don't have to re-invent the wheel to get going - there are heaps of free resources out there
that assist your affiliate marketing business with the tools you need whether it be Pay per Click, Using
Clickbank, Website Building, Article marketing, Using Social Media (Web 2.0), Traffic generation and
Traffic Exchanges.
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Affiliate Programs
Affiliate programs are what many serious internet marketers say are the best place to start an online
business. Sometimes called associate marketing or affiliate marketing it is especially good for beginners
wanting to build a home based business.
It is also true for those who do not have a lot of spare cash to invest and an affiliate program is cheap
to establish.
Mastering Your Affiliate Program
You'll learn these concepts with your affiliate program, namely "How To":
1. properly conduct market research before going into business
2. choose products correctly aligned to your chosen market
3. drive targeted traffic to your website
4. advertise your business or product
5. build a database of leads (potential customers)
6. follow up with your leads and convert them to sales
7. to write effective pre-sell and sales copy
8. drum up more business via repeat customers
9. create additional income streams through back-end promotions
The above skills can apply to any business model - be it an online program, selling your own products
online or even running an offline business.
Three Steps On How To Acquire this Knowledge
There are a variety of ways to learn how to master affiliate marketing and the programs associated
within it.
I would suggest as an initial step that you will find heaps of good information right here in this e-book –
so explore all the different trainings here first.
•

Take notes, and mark what you need to follow up or explore more about.

Secondly, you can buy into a specific coaching program – either on a one to one basis or group
coaching. This is a very popular option as many have learned that simply getting a load of e-books and
free reports is not sufficient.
•
•
•
•

With this option, just be sure of what you are getting for your investment. The course proposal
should clearly outline the benefits and a timeframe. You can then judge whether it is sufficient
for you or if it value for money.
Don’t expect it to be dirt cheap – but also it doesn’t have to ruinously expensive. Good coaches
charge a reasonable fee (it is their living after all) as they put time and effort into the course.
Do your due diligence before you buy a coaching program. I prefer personal contact, rather than
a CD or DVD - but that will depend on the course you need.
Who would be a good coach? This site is a good place to find out. Or consult me.

Thirdly, you could acquire well-rounded comprehensive knowledge within a program such as I teach
about in the article “websites for non-techies” – where you get a good education plus the mechanics of
affiliate marketing (website, tools, support etc) all in one.
•

I confidently recommend this one based on personal experience, plus it is also taught as a course
in many U.S. colleges.
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Doing All Three
In fact, these three options can go well together as they are not inimical to each other.

1. The first won’t cost you anything more, and it will be good preparation for any coaching course
you undertake. It will speed up your learning curve.
2. The coaching will give you specific tactics and strategies that will be actionable for income
production.
3. The third will broaden anything you learn in a coaching program and allow you to multiply the
possible streams of activity and income. It will also give you the tools – website, research tools,
support, forum and so on.

There are some good marketers out there who deliver and even over-deliver. If you want to go into
Adwords (PPC) DON'T .... until you have studied Perry Marshall information on Adwords and PPC
marketing CLICK HERE
Stephen Pierce is one who gives before he takes (if he takes). Sean MIze is the master of article
marketing - and you can find him right here on this site.
Here is a FREE copy of Stephen Pierce's Income is the Outcome
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Affiliate Marketing – Focus and Value Giving
No doubt, when you have searched for affiliate marketing information, and perhaps signed up for some
free reports, you have subsequently been inundated with way too much material to absorb.
That was my experience and the result: lack of focus, information overload, some wasted money and
confusion.
Confusion about what to believe, what direction to take, what program to take on, what guru is reliable
or not. Have you noticed that many 'free reports' are much the same and just repeat the basics without
offering a step by step or carbon copying method to achieve results?
Information Overload
As I mentioned in my article Making the First Move on page 5 I had a big clean up to get out of my
unfocused “all over the place” situation and so:
• I dumped ebooks, PDFs etc that ultimately are full of waffle or BS
• I unsubscribed to over 95% of the autoresponder emails I was getting
• I only look at free reports (sometimes those under $10) which provide clear guidelines and
actionable information.
• I only follow about 4/5 marketers because they often give away good matter and advice without
hooks.
• The real big names who make squillions, I ignore.
Over time, I have gathered up some good tools and resources which I refer to in my articles on this site
and they are for those who are serious about making money online or working from home.
Anything therefore I put on this site I have tried out and do use. As you will have possibly found out
there is lot of "waste of time" stuff.
What is your goal? To kill off the day job? To fire the boss? Earn some extra cash as a work at home
mom? Find extra income to help with the bills?
Key actions
1. Be focused
2. Do your due diligence
3. Don't expect overnight success
4. Prepare to put in the hard yards
Two Fundamental Rules For Affiliate Marketing
1. Give value first, receive second
This is the best advice for any marketer seeking to make money at home, online or offline. When
everyone is doing their sales pitches to prospective customers, you give value to them without
expecting anything in return.
Concentrate on striving to give value first to your prospective customers, and they will buy from you
eventually.
2. Provide excellent customer service
Most business owners and marketers fail to realise the importance of providing great customer service.
They are satisfied with that "once off" sale and move on.
However, it's much better and easier to get a happy, existing customer to buy again and cheaper than
acquiring new customers. This is key if you want to make money at home and develop a residual
income from affiliate marketing.
If you would like to get some more ideas you might like to download (FREE) Fabian Tan's "1000 Affiliate
Ideas" - on my site. Explore other Free reports while you are there
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Affiliate Marketing Is A Business
Be Deadly Serious If You Want To Work Online At Home
You won't succeed unless you take it seriously. Your affiliate marketing work at home business must
be treated as such - as a business.
See it as replacing your current employment - in full or part-time - but being serious about a work at
home job is critical - or you will just wander around, unfocused, collecting information and letting it
gather dust.
If you want to make money at home in today’s world where everyone is trying to sell something, you
need to be different.
People are becoming more immune to ads and marketing messages. This can only mean that to make
money from the internet will be more difficult unless you give value.
As I mentioned in Lesson 3, it is essential to give value first and provide great customer service – this
enhances both your credibility and potential to get returning customers.
So, for example. when you use your autoresponder email campaign – be smart – and first build trust –
through delivering benefit and bonus’s, before your sales pitch – then your desire to earn money from a
home business will become based on repeat business because folks appreciate you.
As with any business, making money online requires a certain mindset. This helps you persist if you
really want to learn How To Make Extra Money, so be selective and stay focused.
Your mindset consists of your attitudes and belief system towards when, where, why and how you're
doing what you're doing when you search ways to make extra money.
The successful internet marketers have a mindset geared towards success. Their attitude towards
earning extra money is that it's a real business, and they treat it as such.
Remember that results aren't born overnight. There's "halfway" effort allowed here. If you're willing only
to do half the work, then expect to get just half (or less) the results you hope for.
Patience is the First Tool of How To Extra Make Money on the Internet
Building traffic and building up a list takes time...but, there's a hidden "snowball effect" that awaits you
just around the corner.
Your first months, things might seem a bit tame or even of seeming ‘failure’.
But you have to have all of the pieces put in place first ...e.g. your research and learning, website,
niche, content, the articles you've submitted, the links you've built etc ...well, it does take time before
the serious traffic starts pouring in from these.
The Key to Finding An Online Income is Strategy and Consistency.
It's all a matter of building momentum. Be patient. Be consistent. Be strategic.
Hopefully, this affiliate marketing information is of help. Good luck.
One thing that can help you be better than many others is through the quality of your Sales letters.
No good at writing them? Neither am I. So I took Sean Mize's recommendation and got Sales Letter
Creator. It is simple click by click and you get great Sales letters for your opt-in page! Better still, you
can become an affiliate and earn your dollars back.
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Affiliate Marketing and List Building
All types of links are vital for your affiliate website and affiliate marketing promotional campaigns.
Your own email list contains vital links – to potential customers
The money is in the list – well some dispute this – but it is, at very least, one of the best means of
building traffic and repeat traffic – and that’s what brings in the dollars. So you decide!
Building a list, and following up with that list, is by far the most important affiliate strategy there is.
What type of list am I talking about? I'm talking about email 'opt-in' lists.
When you build a list, what you're really building is a database of prospects – i.e. potential customers.
It usually takes multiple exposures to your sales message in order to get someone to buy from you. If
they get away, then you have no way of getting your messages to them enough times to convert them
into paying customers. Make sense?
At the heart of this process is what's known as an autoresponder. An autoresponder is a special type of
email software designed to send, you guessed it, automated messages out to the prospects you've
collected in your database.
The best I have seen are Aweber, MonsterResponse and GetResponse. At the time of writing, I have
tried all three. I now use AWeber exclusively because it suits my non-techie mind! It seems to me to be
the easiest to navigate and set up.
You start with a squeeze page that offers a visitor some benefit (e.g. a free report) if they sign for it via
your subscriber opt-in form.
(Your autoresponder generates the 'opt-in' code that you paste onto your web page)
The opt-in code is a box with form fields where people enter their name and email
When someone fills out the form and submits it, the information is passed back to your autoresponder,
which stores the information to a database – In other words, you've now got a “subscriber” to your list
The autoresponder can then send follow up messages to that person – as many as you choose, and at
any interval you choose.
That's the key: you've got all of your follow up messages pre-written, and pre-loaded into the
autoresponder.
Please note: this is only a brief outline about how autoresponders and email campaigns work - it isn’t
intended as a complete guide – see elsewhere on this site for more complete details.
The Bottom Line
Building a list to attract visitors to your affiliate marketing business and following up is the secret to
maximizing affiliate commissions.
When you run your own list, you are able to accomplish several very important conversion-boosting
goals:
•
•
•
•

Establish trust and familiarity with potential customers
Educate and pre-sell prospects on your product, brand, etc
Multiple opportunities to persuade people into buying
Ability to promote more than one product, and earn revenue on return customers

http://www.affiliatemarketingcentral.net

41

•

Ready made source of traffic for all current and future offers

The last two points are the most significant. Any time you need instant traffic, all you have to do is send
an email out to your list.
For a quick look at AWeber just CLICK HERE - I do recommend it - and yes, I am an affiliate - which I
recommend you also take on when you join up.
If you need help with writing great sales letters get Perry Marshall's Definitive Guide
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The Importance of List Building
Why Is It So Important?
Although a vital part of your internet marketing, a web site alone isn’t enough – Affiliate Marketing
needs traffic – people finding your website and then following you.
Many erstwhile new entrepreneurs end up frustrated and disappointed because they think that 99% of
the work is done when they set up a good website.
Yes, 99% is done – of the first main step! There are many more to come, and arguably, nothing is as
vital as building a list – that is capturing targeted visitors from the traffic you generate to your site.
Having a website is not a guarantee that your online business will succeed. The key is getting your
business noticed. People must know how to find your business. Hence, the importance of SEO and
traffic generating tactics.

The Importance Of List Building

Then, when you start getting traffic, you need to have in place a strategy for holding onto those visitors
– and keep them coming back to you.
To do this you need an effective opt-in strategy – basically, a squeeze page which encourages people to
give you their name and email address in exchange for a free offer of something of value and which
provides a solution or information which they need.
It is this opt-in list that you build where your main income will eventually come from – whether you are
selling products or services.
Therefore, arguably, building a highly targeted opt-in list is the most effective and important tool in
Internet Marketing.
The term "opt-in" means that they grant you permission to send newsletters, promotions, information
or brochures that you have in your internet business.
It is illegal to send unsolicited emails on the web - as this is regarded as spamming so gaining
permission is necessary before you start sending out emails.
Using an autoresponder service like AWeber does all this for you when you set up your email campaign
to go out to those who have opted-in – signed up.
Because of the necessity of building an opt-in list for Internet Marketing, most entrepreneurs consider it
their most important online tool or resource.
By prioritizing the importance list building, you gain the opportunity to build and then maintain a solid
relationship with your visitors and previous buyers. They are the core of your future sales targets.
What you do with the list is vital in order to get the consumer's attention and sustain interest.
When it come to list building – or the opt-in list that major marketers have built up, I suspect if a
disaster was to occur and they could only retrieve one item from a computer crash – it would be their
list.
A Good Listing Building System
Matt Wolfe released his new Auto Cash Formula on April 15th – it is worth looking into.
When you see the Sales Page, click to leave – then you get an option to say OK or cancel – Click cancel
(no cost) and this will take you to a page with a short video – worth watching. You can also join their
affiliate program on this page – whether you buy the system or not.
CLICK HERE to check it out
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Prioritizing List Building
If list building has not been a priority for you to date, then you should stop what you are doing and
look at your overall plan for internet marketing again.
Ask yourself
Are visitors coming to my site and then disappearing?
Do I want visitors to buy my products or services?
How do I get them to trust me?
One of the key elements in building a list is that you have the chance to build a relationship with those
who join your list.
They are there voluntarily, and therefore, exhibit interest, to a greater or lesser degree, in what you
might have to say.
It is the trust that you engender in the emails you send out, subsequent to them opting in to your list,
that will save or sink your online relationship.
If you over-deliver through your email campaign, then you will be on the right path.
This means you do not over-sell, rather use the campaign mainly to give and pre-sell. Then, at the
appropriate moment you can make an offer to buy from you.
Here are some tips that could be very useful.
1. Decide on your niche market through thorough research first.
It is rather a pointless waste of your time if you start list building no particular market or niche in mind.
With a niche chosen, you will have a focus and meaning to any email campaign or traffic generation
strategy you devise.
You will be speaking to people who are wanting what you have to offer – expecting random searches to
produce results is unlikely. That is, if your site is about gardening, you do not particularly want to
target motor sports enthusiasts.
2. Use Google and ensure that your selected niche is available on the Internet.
While it is good to find a niche that has low supply, yet high demand, it does not follow that a
nonexistent niche will be one that you are the pathfinder for.
The concept is basically simple, you cannot
promote your online business if your niche
is not what folks are searching for.
So verify if that your niche market is
available online.
3. The next step is to ascertain if your
chosen niche can generate an income.
List building will just be wasted if your
niche market is not generating a decent
income.
One way to assess is to use Google’s traffic
estimator, Google’s Trends and their
keyword tool.
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Also, when you browse on Google for your topic, see if there is any PPC displayed. Companies won’t
waste money on Adwords if there is no market.
4. Don’t have hard selling to the fore-front of your mind – rather, focus on having solutions to problems
(related to the niche) that your visitors are looking for in that niche.
For example, if its gardening, pest control would be one area gardeners will be looking at – they won’t
be looking at dog training techniques or, at first, for a product.
Use related forums to help you determine what underlying solutions may answer most of your target
market's issues.
Look at the various threads and posts and you will see what issues folks are raising. Then, work on
providing solutions for those identified problems.
Remember, online success business or your Internet Marketing efforts greatly depends on your list
building.
As they say, the money is in the list, and that's why most internet marketers treasure their opt-in list as
real gold.

http://www.affiliatemarketingcentral.net

45

Mastering Affiliate Marketing and not Giving Up
So many of us when beginning affiliate marketing become discouraged when success doesn’t occur
overnight or easily. Many of us also probably make the same fundamental mistakes. And we suffer from
‘information overload” and a lack of direction by taking on too many ideas and programs all at once.
It really all comes down to two mistakes that beginner's make:
1. Promoting to many products at once (lack of focus), and..
2. Giving up too soon.
These two mistakes are related, and are actually self-reinforcing. It sounds obvious enough, but let me
explain exactly how this scenario plays out.
Lack of Focus:
Experienced affiliate marketers do have the ability to promote several products, sometimes far a field
from each other, at the same time. The reason they can do this is because they'd already learned and
applied certain fundamental skills, and have developed a system for themselves which works to bring in
sales consistently.
As a beginner, however, you're still learning what works and what doesn't. For that reason alone, you
need a clearly defined testing ground – and this means limiting your promotion to just one product
when you first start out.
This is because it isn’t just about promoting products – it is about finding the right niche, developing
keywords, building a web site. It is also learning about traffic generation with tools like article writing,
advertising techniques, press releases, viral e-books, traffic exchanges and so on.
So, how much data do you want to juggle? Do you want to keep track of, say, Google Adwords
performance for ONE e-book...or for a dozen of them spread across more than one niche?
This is where a lot of beginners get themselves into a rut. They try to juggle all of this information at
once, get overwhelmed by it and simply give up.
Giving Up Too Soon:
The bane of us all - information overload – and when it hits the natural inclination is to surrender
There's no need to despair!
You can turn the situation around completely if you'll just make a commitment to do the following three
things:
1. Pick ONE niche market
2. Pick ONE product from that market
3. Use just that one niche product as your testing ground, in order to solidify your skills as an affiliate
marketer.
You see, it’s a lot like learning to ride a bicycle as a kid. You start off with a tricycle, then move up to
regular bike with training wheels and from there onto riding any bike you choose.
The same is true for learning how to promote products as an affiliate.
*Learn how to generate traffic on just one product
*Learn how to capture subscribers to your opt-in list for just one product
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*Learn how to write advertisements and promotional copy for just one product
*Learn how to track your advertising links and conversion rates for just that one product....
....and THEN, you'll be able to turn around and apply that knowledge to additional products, in different
niches.
The key is to get some real results established in one place, and only then start building on that
incrementally.
If you'll follow even just this one simple rule, I promise you'll see an increase in your commissions – and
you can drop that 'newbie' label for the title of: Successful Affiliate Marketer!
Want to make real money online? Ewen Chia is a master of affiliate marketing who offers tons of
actionable information and systems to suit anyone venturing into affiliate marketing the first time Get
his free report : CLICK HERE
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Applying Leverage In Your Affiliate Business
We all would like bigger commission checks. What affiliate doesn't, right?
If you're like the average affiliate marketer – let's say you'd class your experience at the “intermediate
level” -- then you're probably wondering how move up the next rung of the ladder, and really start
skyrocketing your income to super-affiliate levels.
I've got one word for you: LEVERAGE.
Forget all the latest 'sure thing' tactics for a moment. They're not what you really need. This isn't to say
they won't be useful additions to your arsenal, but it’s not a new bag of tricks you need at this level.
What you need is leverage, and the type of leverage we're talking about here is financial leverage. It is
time to start re-investing your profits.
If you're already doing this, I commend you. If not, then read on. It’s really important that you
appreciate the power of this concept.
When Building Your Business re-invest, Don’t Spend the Profits
How did you get to where you are today?
Probably like most affiliates, you started on a minimal budget, and have worked your way up to about
$1,000-$3,000 in commissions per month, max.
For a lot of affiliates, this is the point where apathy (or even fear) comes into play.
It’s great to have that bit of extra coming in isn’t it? Perhaps now you can have a treat or two – wrong!
This is exactly what will stop you from earning more money!
You've settled on the advertising budget that's working to bring in a few grand. Maybe you do re-invest
some of your profit, so that advertising is essentially free now.
But what if, by spending a bit more, you could earn twice or even three times as much?
Well, you CAN, and here's how: Starting this month, commit to leveraging 50% of your affiliate income
towards the following two areas:
1. Paid advertising (if you thoroughly understand it only)
2. Getting your own product created
Here's what to do with your paid advertising. First, pull out all the performance data you have for
current advertising programs.
Determine which campaigns would benefit from an extra investment of cash. This is not limited just to
the top performers. You've probably got at least one campaign that's promising, but could use a little
boost.
Some of the areas you might look at include:
*Increasing the overall daily budget in your pay-per-click campaigns
*Text or banner link advertising on a new site
*Running some solo ads in e-zines you haven't advertised in before
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The key here is to devote some cash to both the old and the new. Inject some life into your current
advertising, but also try out a new venue or a new method (like offline advertising).
Finally, its time for you to invest in getting your own product created. Choose just one of your current
niche products, and have someone create a related, complementary product for you.
Why?
Because its going to help you boost your sales by improving your offers. Once you've got your own
product, you can leverage it as 'bait' to persuade prospects to take you up on the affiliate product offer.
You've probably seen this tactic employed in the past. Marketer X sends out the promo email to his list,
and says, “If you buy product x through me, I'm going to sweeten the deal by giving you all these
additional bonus products of mine for free....”
This is really powerful. Before, all you had to rely on was the combined power of your copy writing skills
and the copy on the merchant's site; but, with your own product tossed into the mix, you're able to
create an even better offer.
This is the beauty of leverage. You needn't worry about parting with some extra money. You'll probably
feel a little bit uneasy about it at first, and that's only natural.
However, once you see the results of using leverage, you'll wonder why you didn't start using it sooner!
Click the link below for Free copy of Ewen Chia’s Secret Affiliate Weapon – it is rich with information.
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Making Real Money Online
Dead Simple, But Not Easy
If you use Affiliate Marketing, to make real money online it can be ‘Dead Simple’.
It may not be always easy in practice, but it is dead simple in concept. It becomes easier as well, as you
progress up the learning curve and put into place the tactics and strategies you find will build your
online internet marketing business.
Using
•
•
•
•
•
•

affiliate marketing for you to make money online is the Ultimate Business Model
You sell products as if they were your own
No buying or holding an inventory
No shipping
No handling credit cards or customer enquiries
You don't have to handle refunds, returns
You don't have to set up a monster website with a shopping cart

If you choose to make real money online it usually means low start up costs, low, long-term overhead =
more profit for you from your online internet business.
When using affiliate marketing to earn money online, you get to work "smarter" instead of "harder". The
merchant does 99% of the work for you.
As a marketing reseller your job simply involves sending traffic to that merchant (along with, of course,
pre-selling the customer on the product), and reaping the rewards of commissions earned on those
sales! A neat way to make real money online!
Making The First Move
In general, making that first move into a venture to make money online is often the hardest part. (see
my article “Making The First Move” back on page 5 for more details on this important action)
The second might well be "not giving up" when that 'overnight' success doesn't happen immediately.
There are no 'get rich' quick schemes. Yes, really! Time is needed.
The third problem may very well be "information overload".
The fourth is not staying focused - going all over the place and trying too many options.
Prepare well - remember that those who fail to plan, also plan to fail
Be organized, patient, consistent, focused
Avoid information overload (if possible!)
Be open minded
Be serious - it's a business, and must be treated as such if you really want to earn a real income online
[Our article “Goal Setting” on page 89 will provide more useful information on this point for you]
This will help lay the foundation for your success in making money on the internet.
This will help lay the foundation for your success in making money on the internet.
While basic affiliate marketing is a relatively 'easy' way to make real money online, it still requires that
you learn, understand and employ certain fundamental marketing and business skills. Once you have
mastered these skills, you then can transfer them to other business models in addition to your ventures
to make real money online.
Don't make that fundamental mistake of thinking that 'easy' means no effort or work. I
recommend checking this out - "Ready Niche Profits" - and even if you don't buy, become their affiliate!
It's an easy way to add another string to the bow
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Easy Ways To Make Money
Yes, there are easy ways to make money online, IF – that’s a big ‘if” - you deliver value for money and
benefit to your customer.
There are no easy ways to make money on the internet if you fail to follow some fundamentals. Some
folks want the lot without the effort - that's not easy!
1. Value
Give value before you expect to make a sale – gear your email campaign around this.
2. Plan
But, first, making money easily won’t happen if you fail to plan! Create one and stick to it –
modifying as needed.
3. Set Goals
Your goal is to find easy ways to make money – then scope out the easy ways to make money you
have come across, do your due diligence, make a decision and then work at it.
The 80/20 Rule
Here is a killer tip – use the famous 80/20 rule to become super productive.
In a nutshell, the 80/20 rule states that roughly 80% of the effects come from 20% of the causes.
• Concentrate on the 20% of tasks that bring in 80% of profits/results. You can only do this if you
have a plan and goals. Finding the best ways to make money easily is the first step only
remember – actioning them is next.
• 20% activities usually refer to important activities like a new project, product creation, your core
marketing activities, joint ventures etc.
• 80% activities are more low value maintenance activities like checking your email etc.
In a fashion, there are no easy ways to make money unless you put in the initial efforts – it is this that
makes your projects become easy online – it doesn’t just fall into your lap – if you think that just buying
a system (even a good one) will do it without application of planning etc – forget it.
Promote!
• Some essential tasks for making your project viable are:
• Traffic and list building
• Social media promotion:
• So join Twitter, Facebook at a minimum and, preferably, related forums (e.g. Warrior Forum)
• Write and publish articles – e.g. based on your niche, expertise or experiences.
• Easier, Not Easy
Perhaps rather than look for easy ways to make money – research things like social media and find
“easier ways to make money” – i.e. things that make your tasks easier!
There are a lot of scams out there proclaiming it is easy to make money online, yet there are no free
lunches are there? Go for the easier, no the easy!
I think why the myth that internet marketing success is easy (meaning no real work or effort) is partly
based on some 'guru's' having big success in the early days when there was little competition - and
also, when folks hear of seemingly effortless big incomes they don't realise that it occurs because a lot
of foundational work was previously done. Mind you, some 'gurus' push that 'effortless' image too! I
avoid them.
One of those is internet affiliate marketing – it is relatively easy – with the above provisos! The reality
of “easy money” comes not with a system that requires no effort; easy ways to make money comes
with the residual income derived from well planned affiliate marketing programs. So it is not so much
‘easy’ as it is doing things in an ‘easier’ way.
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Websites – Your Shop Front To The World
While I read somewhere that the most vital part of your online business is your website and that is
where you should therefore spend the most effort, because websites are your shop front to the
outside world.
In one sense this IS true, in another it is NOT.
Once a website is up and loaded with good quality and informative content, then the expenditure of
your time is better spent driving traffic to that website.
Concomitant to that is list building, which is vital if your website is to be of any value other than
containing nice articles about your niche.
The website is for business – therefore it has to have traffic seeing it and, more importantly, a list of
targeted subscribers who are your potential customers for products and services that are located on
your website – directly or by link (e.g. a Clickbank hoplink).
Having said that, it doesn’t mean having any old site up there – but, it does not have to have all the
bells and whistles that can be added to a site – like flash images, soundtracks, pop ups and so on.
And, it doesn’t mean you neglect your site once up and running. It is a matter of a balance of your time
and efforts.
The Website
A good site needs minimally 30 pages of value laden content – but then periodically you should add to
this as time goes on – even if it only a page a week.
This will keep Google’s eye on your site for indexing and also tell Google that it is a serious site.
Glitz is neither necessary nor guaranteed to attract more customers than a simple well written and
informative site that is easy to navigate and clearly shows the benefits to your visitors.
There may be some exceptions to this rule – for example, perhaps fashion sites and entertainment
oriented websites can benefit.
What should I do with my website?
Put yourself in your visitors shoes – try to think what and why are they at your site for. It is because
they want to information, they are seeking an answer or a solution.
So, don’t make it difficult for them to find it!
You need
• A design that is attractive without being dominating.
• A clear menu on the left
• An easy to read content column (usually black print on white background works best)
• Good internal links (if you refer to more information on your site)
• References to other authorative information (if that is appropriate)
• Appropriate images that illustrate or reinforce your content
Plus, of course, the usual SEO tactics of backlinking, meta tags and so on.
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One further idea that can be of real value – for having your site assessed.
Ask Your Visitors!
Just add this to your site:
“We need your opinion”
What did you like about our site?
What don’t you like?
How can we improve it?
“All comments will be welcome, and our thanks we would like you to have ….. “
1.
2.
3.
4.
5.

Make it easy for them to submit their comments use a “click here” with a ‘mailto’ format.
Thank them personally, not with an autoresponder pre-loaded message.
Promote your business – mention a special feature e.g. your newsletter
Offer an enticement – e.g. a gift (free report etc)
On the download page for the free gift make sure you also feature your best promotions.

One great source of both an education and for building a website is through SBI (Site Sell) which I
highly recommend. Click here for a free look
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Clickbank Marketing: Explained – Or How To Sell On Clickbank
For many successful marketers, Clickbank Marketing has been a goldmine. Additionally, many
internet marketers, who produce their own products, have used Clickbank as their prime market place
for sales.
Clickbank is essentially the world’s largest provider of digital products and its marketplace has an
organised directory of over 30,000 products, listed by popularity over a range of categories.
By the end of this lesson you will know how to search for products to promote and earn commissions.
The Basics
The great thing about Clickbank is that membership is free. So set up an account. You will be asked for
a nickname and this is how they track your sales and credit commissions to your account. You can use a
cloaker like bi.tly.com, but you will notice that when you get a hoplink it is already cloaked by
Clickbank.
[a hoplink is simply the product code that you use when promoting it]
Familiarise
After you sign up – simply explore the site and check out the various aspects – this will give you an
overview – or a ‘feel’ for what Clickbank is about.
There are different views on what to promote.
Basically, because I use internet marketing for ‘information” products so I don’t promote much in the
way of ‘physical products’ like tools, crockery, dishwashers etc. There is little commission in these – that
is, it is very low.
For example, some dish sets might sell for something like $150, but the commission percentage, if you
were their affiliate, would only be something like 5%.
Whereas, if you promote Clickbank information products, the commission percentage is high – well over
50% usually…… and many with recurring payments because they are products that have monthly fees
(rebilling).
So, don't promote anything that's a physical product. Well, if you want a mix, look also at Commission
Junction or Amazon.
Choosing Products
Go to the Marketplace (see their top line menu) then click on “Promote Products”
View the left column menu – explore the various options – especially those that fit your niche or
interest.
Click on E-Business & E-Marketing – then click on Affiliate marketing (this is just an example)
NOTE: - the drop down menu – allows you to sort by popularity. % commission etc
Sort by whatever criteria you are going to choose your products by – if it is popularity – then remember
there will be high competition. There are arguments for and against this.
If you click the red top line – you will see the sales page. If you click the promote button – this is where
you get your hoplink code
The stats are based on the last 8 weeks, so new products might not rank high.
Is the product worth promoting?
The stats will give some indication. Its suitability for your niche is another factor. (I mean don’t promote
dog training products on a beauty niche site)
Check the sales page – is it effective? Are there testimonials?
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Is there an affiliate program? If so what promotional materials are available? (Check how responsive the
publisher is to a simple enquiry!).
You are seeking genuine, long term, supported affiliate programs.
Don’t choose products where the publisher offers multiple payment options – if Clickbank is not chosen,
then you miss out on the commission.
Harvey Segal is "THE" acknowledged master of Clickbank - so getting his material is a no-brainer! And,
most of his offerings are FREE, including his Supertips - so how can you go wrong. Better still, no fluff,
just brief clear and actionable.
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Clickbank Marketing: Understanding the Stats
The statistics for each product are listed across the bottom of the description. They are indicators that
can guide your choice.
Explanation of the Stats
Below each product description you will see something like this
$/sale: $67.00 | Future $: - | Total $/sale: $30.44 | %/sale: 75.0% | %refd: 75.0% | grav: 123.91

1. $/sale is the amount of money that you will make if you promote their product and make a sale.
2.
3.
4.
5.
6.

$30.44 is much better than the $5.00 you'd get if you sold some dishes :-)
Future $ - this is pay outs on re-billings
Total $/sale is the amount of money that you would get if you sold their product right now,
today. Whereas, the $/sale figure we talked about above is an average amount, including any
refunds that customers have done in the past.
%/sale is the commission percentage. So, if the product costs $100, you would get $75 per
sale.
%refd is the percentage of sales made of this product that were referred by their affiliates. In
the example above, 75% of their product sales were made by their affiliates.
grav stands for gravity. This is the total number of affiliates that have made 1 or more sales of
this product in the past 8 weeks. This number is good to know. You know that over 100 other
people have currently told at least 1 copy of this product... so it is possible to sell it as an
affiliate.

Focus on Total $/sale, %/sale, and gravity.
It's good to know roughly how much money you'll make per sale.
Promote stuff that is 50% or higher in commission percentage. You'll find that almost every CB product
is at least 50%.
And then gravity, which I keep a constant watch over. Gravity is very important.
Gravity refers to sales made by affiliates and is an indicator of potential. High means many affiliates and
probably high sales – but low grav may mean few affiliates - and either low or high sales. It is more
about the competition than the rate of sales. A few affiliates could very well be making high sales.
You can also use Google to get more information – type in the product name and see how many
websites are related to it – or use the keywords tool and see if you can get an idea of supply and
demand.
Some marketers will limit their choices to those products with a gravity 0f 100+ - this is something I
don’t always follow – I may want the product because it’s a ‘fit’ for what I am doing in my campaign and
will benefit my subscribers.
It’s nice to choose products that have re-billing - but that won’t always be the case. However, limit
choices to those paying al least 40% commission, and, preferably, with a reasonably high price.
Last, but not least, a note about receiving payments from Clickbank. Check carefully their
requirements. You need to make $100 before they pay out, and there a couple of other conditions.
Once you have met their requirements it gets easier with more frequent direct crediting to bank
accounts.
Clickbank marketing is a great way for both new and experienced internet marketers to obtain good
products. Don't go into Clickbank without Harvey Segal guiding you with his FREE "Supertips" - he is
the master of CB.
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Building Your Own Affiliate Program - Part 1
Getting Affiliate Partners
Setting up a network of affiliates is one of the easiest ways to put a lot of people to work for you
without spending a lot of money. Essentially, an affiliate program makes it possible for people to earn
based on their productivity.
Here are some benefits to setting up an affiliate program:
• No salaries, wages, or employer taxes to keep up with
• Your products are promoted by a large group of salespeople, rather than a few
• If an affiliate does not produce, you owe absolutely nothing
While it is true an affiliate program is not always the best option, you should look very closely at the
potential.
In order to help you understand affiliate programs a little better, let’s look at why a program like this
can work, how to set up a viable program, and how to connect with qualified affiliates.
Why Affiliate Partners Work So Well
One of the main advantages to any affiliate partner situation is if you can recruit people who are hungry
to make a lot of money.
In other words, if they have a vested interest in making sales, they will work at it or make no income
Having your own affiliate marketing program saves on resources and time. Just think of the efforts you
have into promoting affiliate products – be nice having someone do that for you.
You may need provide some basic training and make yourself available to answer questions and offer
motivation from time to time.
Offer a decent compensation program – base it on Clickbank for example, provide a sales pitch page,
note the percentage commission (e.g. 60%) and so on.
You may think that percentage is too high – but think about it – you put in little effort and you get sales
that you haven’t chased – plus you get recognition, and list build.
With this tactic, you can have plenty of people doing the selling for you, without having to spend an arm
and a leg to get your product in front of the buying public.
Continued in the next lesson: having Your Own Affiliate Program Part 2 Structuring Your Affiliate
Program
This squeeze page builder is very good and may help you Sales Letter Creator – also then join as an
affiliate and sell it your affiliate partners.
Brad Callen's Affiliate Elite is a fount of solid learning - good for all levels of marketers
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Building Your Own Affiliate Program - Part 2
Structuring Your Own Affiliate Program
Before you start structuring your own affiliate program, these tasks must be readied.
Prepare Product Descriptions
Needs to be accurate and factual – stating what is in it and it’s purpose and benefits
Sales Promotional Materials
Provide your affiliate with some sales tools: sample emails, headlines, twitter tweets, blog articles.
Create a price list
Sufficient to cover your expenses at least.
Communications
Set up an email address for support for your affiliates. This will also help you keep this separate from
your other business.
Affiliates Requirements
Decide what level of internet marketing knowledge you want your affiliates to have. This doesn’t
preclude beginners – but knowing their level will help you assess their potential and your potential
sales.

The Basic Structure For Your Affiliate Program
Three Key Elements
1. Ensure there is a line of communication between you and them.
2. The compensation must be enough to encourage the efforts of the affiliate – while still
providing you with a profit.
3. There must be an established means of tracking the sales activities of each affiliate
Communications
a. Set up a dedicated email address – commit to replying within 24 hours
b. Consider a monthly newsletter – spotlight sales successes, include new strategies and ideas for
promotions, welcome their suggestions
Compensation
There needs to be a clear and transparent way for your affiliates to get credit for their sales.
The commission can be a percentage of the sale or a a buy rate (they pay a wholesale price and can sell
it at a higher rate).
Initially, I think it is easier to use percentage and:
Probably the best way is to put your product onto Clickbank.
•
•
•
•

Clickbank handles all the details – payments to you and the affiliate.
Provides hoplinks for them
Has tracking
Your product will be available to anyone who wants to sell it – over and above any affiliates you
may recruit yourself through your one website and other promotional means.

Extra incentives
You can offer bonuses for those who sell a specific number (within a time frame).
1. Give higher commissions to those who sell over a certain amount.
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2. A prize that has real value – this will depend on the return you receive. Can be anything from a gift
coupon to a holiday to 3 days in a 5 star hotel – all depends on the sales levels and products. You can
set a number – e.g. the first to sell 10 etc.
With those you recruit as affiliates
Make sure they have a Clickbank account – give them the link to set it up
Here is a link that you can use to set up a Clickbank account or to provide for your team to set one up.
Then have a page where they can see how to insert their Clickbank name into the code – or do it for
them and give them that hoplink. Recommend they use cloaking if you provide the completed hoplink.
Others to consider: Commission Junction; Google Sales
Continued in Having Your Own Affiliate Program Part 3: “Recruiting the Team”
Remember Harvey Segal is the acknowledged Clickbank Master - and you can pass this on to your team
too - most of his great advice is free, CLICK HERE for his FREE Supertips. Read More on this site about
Clickbank Marketing
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Having Your Own Affiliate Program - Part 3:
“Recruiting the Team” for having your own affiliate program
Taking into account the previous lesson, when you want to recruit an affiliate team, the level of
compensation is critical - it has to be worth their while to make any efforts on your behalf. No one is
going to take it on for less than 50% unless it is a realy high cost item. Have a look at equivalent
products in Clickbank to gauge what the commission should be.
Remember, you don't lose by giving a high commission rate - these are sales others have found, not
you.
Two Options
1. Advertise your program and affiliates come to you
2 Identify people you think would be ideal affiliates and make them
an offer they can’t refuse (!)
Recommendation: do both.
There are some potential drawbacks to either method.
The First: you may get a lot of junk applications. (people who lack the necessary skills or are tire
kickers)
Note: don’t offer training straight off until you are sure of their seriousness.
The Second: if you only employ this tactic, you may be limiting your pool of potential salespersons.
Note: Just make sure that if the product is a coaching program that you will be able to do it if there are
a lot of sales! I would limit this type to coaching by pre-recorded mp3 or CDs. One to one personal
coaching could become too time-consuming if your affiliates sold too many – though that is a nice
prospect – there are only so many hours in the day
One way of controlling this is to tell affiliates there is a limit and make it a high end cost.
Where to Advertise for Your Team
•
•
•
•
•

Use your social media
Your blogs – you can offer more details here
Twitter – make the offer once every other day
Free advertising e.g. AdlandPro
Other media such as Facebook, Digg, Squidoo

On your website
Dedicate a page. Use Twitter and your other social media to direct visitors to go to this page which has
the details.
Also, by having your product on Clickbank, you will get a team from those who take on your product to
sell.

Get your own Clickbank account now - don't put it off - have yourself signed up for when you are ready
to market.
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Finding A Niche Market
Getting that really good niche – with loads of demand and low supply is the goal of online marketers. So
how do we go about finding a niche market?
The steps following are a beginning
Step A: Review Amazon
Being the biggest online bookstore in the world – it is a good source to see what are the hot topics
currently – simply look at the best sellers. For sure there will be some on weight loss, financial
management, debt reduction.
Step B: Popular Magazines
Scope the above out a bit further – check and see what magazines are the most popular – you local
newsagent can even tell you what are the best movers. Or visit Magazines.com If a magazine is being
produced every month it means they are in profit and that niche is hot
Step C: Keyword Research
With a few of the ideas you have scanned from the above then do some keyword research. This is easy
and free – use Google Adwords keyword tool (you don’t have to buy anything) or
freekeywords.wordtracker.com to get a feel for how many searches are done each month. If your niche
is “hot tax Reduction Tips” – type that in and see how many results there are. You want over 5000 a
month – with higher demand than supply.
Step D: See what the Forums are Focusing on
Joining a forum related to your niche can also give you an idea of how others are tackling their online
home business and what issues there may be. Also, how things cam be solved. Just Google
–“topic/niche + Forums”
And, of course, there is Google and Yahoo – type in your idea and see what listings come up.
Additionally make use of Google’s free tools – Trends and Traffic Estimator.
Sidebar
Don’t under-rate the area of your expertise or work experience. It may well be a great source for
developing a niche that can be turned into a valuable work at home job.
For example: you are an accountant. You say – that’s too broad – too much competition. You’re correct
– you do need a narrower niche to be competitive with your work at home job.
But, what if you looked at (1) your experience, (2) your speciality or knowledge, (3) the tricks of the
trade you have learned on the job.
These can be a source for a narrower niche – “accountancy: best tax reduction tips” – and although
there is a broad market underlying this – the keywords for that will benefit you – as you use them in
conjunction with the keywords of your narrowed niche.
A few of the best markets available
Health and Fitness
Work From Home
Home Business
Self Improvement
Internet Marketing
Relationships (e.g. get your ex back!)
Business
Nutrition and weight loss
Digital cameras
Gambling/sports betting
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They can all be filtered to narrower niches which is really important when finding a niche market
If you want more help with keyword searching try Brad Callen’s Keyword Elite It also comes with a FREE
copy of SEO Elite which is a great traffic building tool.
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Email Marketing
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Email Marketing
One of the most important steps for your online business is to set up email marketing campaigns.
This, of course, involves squeeze pages (opt-ins) and autoresponders. Once a person has signed up on
your opt-in form, then the autoresponder can begin your email marketing campaign – which you have
pre-loaded.
The squeeze page ideally has an offer that makes it worthwhile for the reader to give you their name
and email address.
You may have some scepticism about asking your potential customers for their email addresses, which
is understandable, as you too probably are reluctant to just hand over your own email address. We all
are wary of this – both because of identity theft and also weary of the spam emails that inundate our
inboxes.
Irrelevant Factoid: do you know what is the biggest thing on the internet? – no, it’s not porn (about
1%) – it is spam (about 85%)
However, there's a gold mine of opportunity in those e-mail addresses, and many marketers pass this
by.
Opt-in Email Lists
Note: that (lists) is plural – the more lists you can accumulate, the better for your online growth.
Studies show that a typical Internet customer makes about seven visits to a single website before they
buy anything; so you cannot bank on (pun intended) hits alone, as hardly anyone ever buys anything
the first time they visit a web site.
A relationship is needed – and you start building that through your electronic, permission-based email
campaign. This is the prime reason for collecting email addresses.
If you don’t collect opt-in e-mail addresses — and use them for marketing purposes — you cannot
develop important relationship building, credibility enhancing, and advertisement improving possibilities
that could translate into more sales!
Remember, your opt-ins are voluntary – they are there because they signed up – therefore are loyal
visitors to your site.
They have voluntarily asked you to send them newsletters, ezines, eCourses, promotions, special offers,
and other free information. They want what you have to offer them!
A Word To The Wise
•
•

Only collect names and email addresses through your opt-in form.
Set your autoresponder with the capacity for people to unsubscribe. This facility tells your
subscribers that you are not a spammer and operate a genuine business. Services like AWeber
automatically include this for you.

Without a doubt in my mind is that AWEber is the most user friendly autoresponder service.
Click Here for a FREE copy of AWeber’s set up Guidelines – this shows how easy it is.
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What Your Email Marketing Campaign Can Offer
Building Credibility By Pre-selling, and Not Selling
Free Newsletter
By offering information your potential subscribers need and it is free, they will be glad to sign up.
These are people WANT to know more about what you have to say, and they are more likely to listen to
future offers once you have established a credible relationship with them.
Give Away a Free E-Book
This is a good means of getting more subscriber. Make sure that the eBook is of quality information, not
just regurgitated crap or fluff.
Give Away a Series of Free Reports
In a way, this is similar to the newsletter. Offer to teach your visitors about something they are
interested in, free of charge. This will boost your credibility as an expert in your subject, and will add to
your list more quickly.
This can also be about a subject related to your service or product. For example, if you have software to
sell, then base the reports on giving information that is actionable (e.g. keyword research) and illustrate
how this can also be done more efficiently with your software. In fact, use the steps of the software to
provide the information.
The text you deliver gives them the steps for keyword research (our example), the illustrations (e.g.
screenshots) from your software shows how it cam about and how it automates so much for them.
This is good pre-selling – and makes the reader more pre-disposed to buy as they can see the benefits
in front of them.
Simply set the autoresponder for this campaign to automatically deliver the reports.
The Newsletter and Free Reports series are almost interchangeable – in fact you could devise a
campaign that combines both.
Give Away a Free Download
Everyone loves getting free software that genuinely makes things smoother and easier. And, a set
further, you can’t beat a free download of a “trial version” of software.
If you’re selling software, this is the ideal incentive for your future opt-in. Of course, since you collected
their e-mail address when they downloaded the product, you’ll be able to offer them any special
discounts on the ‘full version’ of your software just before the trial version expires.
Here is a FREE copy of the Directory Submitter – very handy for building backlinks. Also,you can use it
as a ‘bonus’
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Email Marketing: Relationship Building
If there was one strategy that you cannot do without in internet marketing it is list building.
And, the KEY to that list is the relationship you build with your subscribers.
“Treat others as you would want to be treated”
While a lot is written about “attitude” in the online business world, the dictum above is one to really live
by. Put yourself in your subscribers’ shoes and try to think like them. Don’t ever envisage them as folks
who are money pits.
Then over-deliver!
To build your credibility and trust having the ‘right’ attitude is critical. The subsequent relationship with
them is the foundation that can result later in sales.
A part of this attitude is “pre-selling” - not seeing the subscribers as folks whom you have to hard sell to
from the get go.
A good tactic is to ask them what are their biggest issues or challenges and what solutions are they
looking for. Then GIVE it to them.
Your emails should not be a sales letter. Let me repeat that, “Your email messages should NOT be a
sales letter.”
The place for selling is your website where you put into effect all of your sales strategies. The email
letter is NOT the place.
Readers are not twits. They will know if you are only interested in selling to them – no matter even if
you are not blatantly advertising in your emails. If they think you are not genuinely interested in them
and their solution seeking, you will quickly end up in their deleted box.
Use your newsletter and emails as a way to build TRUST and a lasting RELATIONSHIP with your
potential customers. I don’t know about you, but I get sick of emails that always seem to be about
flogging things – sure some of them offer good products, but the ones that give and ask for nothing are
few and far between.
Just simply share your research and knowledge with your list and only recommend top-notch goods and
services that you've personally checked out and that you honestly believe will help your prospect.
Sometimes you can come across a marketer who not only is successful, but also gives value for money
with his products. Sean Rasmussen is one of these. His "Year of the Affiliate" (YOTA) is a complete
guide to affiliate marketing and worth being in your library. Risk free CLICK HERE

http://www.affiliatemarketingcentral.net

66

Email Marketing: Content Part A
Your emails are not the place to put the content about your product or services.
The best place for this is both on your website AND in a newsletter. Your email should just pint to these
with appropriate clickable links.
Having a newsletter sign up option on your website is a good way to attract subscribers – then you have
to deliver in the newsletter.
Ensure that the free newsletter provides good and actionable material. In it you can point back
(occasionally to your website pages that can expand the options for the reader. But pre-sell rather than
sell.
Remember your loyal subscribers are actively looking for answers to their problems.
The Newsletter
Create a newsletter that people will want to read, one that provides a reliable source of quality
information.
The best part about newsletters is that you can produce them with little to no cost at all!
Email newsletters are one of the great bargains in marketing.
By communicating on a regular basis with your subscribers, and giving them valuable information, and
allowing them to get to know and trust you, you shouldn’t be too surprised about how many of them will
actually become devoted customers. They will remember your website where you have products and
services.
The newsletter should be much more than just ads for your products. Include informative articles,
interviews, or other information may help entice your subscribers to actually open and read your
newsletter.
Light “plugs” in the body of your newsletter aren’t a bad idea, but remember that your subscribers
are looking for quality information – not a sales letter…that’s what your webpage is for.
Registering New Subscribers
When asking visitors to sign up, ask only for the information you need – perhaps just the name and
email address. Perhaps include a gentle “nudge” to recommend your material to their friends and
colleagues.
Content
“Newsletters must be simple.” You do not want to be the next “delete” button in your subscribers email
account.
Don’t be verbose, obscure or use overlong sentences and paragraphs. Readers will want to scan, and to
give them what you need regarding your offers – simply provide a link like Click Here for the Full
Report”, or “Discover the Solutions To Your Problem by Clicking Here”
Above all, deliver content with real value. If too long – break it into another newsletter.
Write a Good Subject Line
This is to both to encourage users to open the newsletter, and to distinguish the newsletter from spam.
HTML or plain text?
AWeber gives you both options when you are adding in your messages – it’s no effort to do both.
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Email Marketing: Content Part B
Those Looooooong Emails!
If I have to use the scroll down bar on the text pane in my email, I usually don’t and just hit delete!
If someone cannot be short and sweet, then I don’t have time or the inclination to wade through long
and verbose sales pitches telling me what I should or shouldn’t do and why I need this or that.
So, don’t clog up your emails with overloaded information. When you present material in the BODY of
the email make it short and sweet. You want to lead the reader somewhere else other than the email.
Think about it - do you ever read all of the twaddle you receive in an email from someone other than
your friends or trusted individuals? I know I don't.
Just write something catchy or enticing which shows your reader where to click to get e.g. the e-course
they signed up for. In subsequent emails from you they will get used to your style and not automatically
hit delete.
The link that you provide should send them to a page containing whatever it is they signed up for.
Selling to Your Audience
The purpose of your email campaigns should be purely to get people to click to your web site.
Two of the most successful ways to do this are:
1. Create a single article that describes a common problem that your product solves. BUT, don't
necessarily mention your product in the article but do point out some of the things to be considered
when choosing a solution.
2. Close your article by simply saying something like "To read more about this problem and discover our
Tried-and-True solution – Click Here".
This link should then direct your opt-in subscribers to you product sales page at which point the user is
already thinking about the problem and what to look for in a solution.
Lastly, but not least – don’t buy an email list. The folks on it don’t know you, haven’t voluntarily signed
into your list and will most likely just ignore the email or unsubscribe straight away.
Email marketing isn't about blasting a bunch of strangers with sales pitches and information they don't
want and didn't ask for.
“Respect the people on your lists, and they will respect you – guaranteed. A trusting relationship goes a
long way, even with email marketing.”

Brad Calen has a special trial offer ($4.95) for the SEO Marketing Elite Membership Site
40+ hours of in depth SEO training videos, tool, 24/7 support
Learn How To Get #1 Google Rankings That Will Last A Lifetime. Get Instant Access To Hours
Of Video, Audio, And Text Lessons Teaching You The Latest Tips To Getting Top Google
Rankings. Plus Get Access To Live Monthly Webinars, And Much More!
CLICK HERE
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Autoresponders – Introduction
No doubt as a fledgling internet marketer, you get many emails daily that are from autoresponders sent
because you signed up for a free report or bought something online.
Autoresponders are one of those essential tools that all online marketers need to promote their
products and keep subscribers informed – with a view to potential sales.
You too, will need an autoresponder if you seriously want to get traffic and build a list. What is the point
of traffic if you cannot capture the visitors name and email? Then communicate with them?
The good news is that autoresponders are an inexpensive - or even free - method of email marketing
and even responding to emails sent in to you.
That last point is important,
even if it is not an issue when
you are starting out. Initially,
you need an autoresponder for
communicating to your list of
subscribers.
However, when your business is
going along and getting traffic,
you will start to get emails sent
to you – and time is an issue
here. You cannot spend hours
replying to them – and an
autoresponder will provide the
answer.
Note: There is a time and place for you to personally answer emails – especially from paying customers
– but having an autoresponder will assist filter the emails sent in.
There are a number of good reasons why you need an autoresponder besides just answering your email.
For example, autoresponders are an excellent means of sending information about your services or
products, price lists, or if there are repeated questions asked across large numbers of emails.
Maybe you want to offer your site visitors a special bonus of some kind, such as advice or relevant
articles. All of this can be handled by an autoresponder.
Additionally, you can advertise your business and then build stable relationships with your customers by
using autoresponders.
A good autoresponder can do more than simply send out standardized messages. They can send out an
unlimited number of follow-up messages sent at predetermined interval of time.
For example, you can set your autoresponder to send out a new message every day for as long a period
as you desire.
Choosing an Autoresponder Service
There are numerous companies who offer autoresponders free of charge. Website hosting company
often provide autoresponders as a free service.
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If this is not the case with your web hosting company, there are numerous companies who offer this
service for a relatively small fee, or free of charge, providing you attach an advertisement for their
company to your emails.
Initially, when you are starting out (and keeping costs down) you will be tempted to go for a free
autoresponder service – as I was. Soon though you will realise that free services are very limiting in the
scope of what can be done with the autoresponder.
It is a better investment to start straight off with a full service like from AWeber or GetResponse. I have
tried 3 different ones, and even though my web hosting company has autoresponder facilities, I have
found that AWeber is the best option.
It is uncomplicated to set up and use. Provides for unlimited campaigns and is competitive in price.
They also have an excellent training program so that you can get full use of the system.
You can explore AWeber and see what they have to offer – yes, I am an affiliate, so do get a
small commission. Click this link http://aweber.com/?312561
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A Strategy When Using Autoresponders
When you are driving traffic to your website, you don’t want to waste the opportunity to ‘capture’
potential subscribers. Why have someone visit and then wander off again to another part of cyberspace?
With any traffic generating strategy or activity, always have a means of enticing a reader to go to your
opt-in page so that you can get their name and email for your subscribers list.
Essentially, this is a squeeze page that should have a benefit for the person if they sign into the opt-in
form. For example a FREE report, free software – not just fluff and bother – but something that will
really be of use.
What then to do with the subscribers?
Initially, your aim should be to build trust and credibility – not just flog products and services.
So you set up a campaign that over-delivers good information and free products.
Of course, within the campaign, there can be an email that specifically recommends a product that you
have for sale – but this needs to be contexted or backed up by what you do for your subscriber.
Example Of An Initial Email Campaign … think in terms of pre-selling, not selling
First Email [this is the link to the free download]
Second
[Feedback email - ask readers what they are most wanting to learn from your emails.
Third
[an information article about your niche]
Fourth
[send a free gift]
Fifth
[send an affiliate offer]
Sixth
[send a free gift email]
Seventh
[send a content email}
Eighth
[send an offer to your product]
Ninth
[send a free gift email]
Tenth
[send a content email]
Eleventh
[send an affiliate email]
Twelfth
[send a free gift email]
Thirteenth [send a content email]
Fourteenth [send an offer to your product]
Fifteenth
[send a free gift email]
Sixteenth
[send a content email]
Seventeenth [send an affiliate email]
Eighteenth [send a feedback email]
Nineteenth [send a content email]
Twentieth
[send a free gift email]
You can add or lessen the number as needs be.
Note: this is for the initial campaign for new subscribers. Once they have been through this sequence,
they then can become a part of your follow up campaigns. Your autoresponder will guide you into this.
Always personalize your autoresponder messages, include your name, company, all your contact
numbers and addresses, and a brief message.
It's a good idea to attach a signature to every email that is sent out. This works as a repeated reminder
of your business identity every time a customer sees it.
The more they look at your signature, the more likely your company will spring to mind when your
particular service or product is needed.
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Keep the length of your signature between four to six lines of text, with no more than 70 characters in a
single line.
Lastly, always include a short personal message about your company. It should be a subtle sell of your
services or your products, and possibly your company's reliability and longevity.

If, like me, you aren't much good at writing sales pitch, then can I recommend Sales Letter
Creator - it's a neat tool that builds eye catching sales letters (squeeze pages) at the click of a
button. Easy To install and easy to use. Join as an affiliate too - and earn your investment back.
Here is a link to AWeber – conceivably the best of the autoresponders. http://aweber.com/?
312561
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Giving Value Through Your Autoresponder
Within the campaign mentioned previously – or any follow up campaign for that matter, it is possible to
offer free courses that give information about the niche.
You must choose a topic in which you are an expert and that precisely targets your potential customers.
Once you have carefully chosen your subject, divide it into a number of different sub-topics. Then offer
your site visitor a free 10 or 15 day course, each day offering a different sub-topic. Or send it
automatically to current subscribers as a separate campaign.
The first topic should always be a welcome message to your site visitor and an explanation about what
is to follow.
Your explanation should be enticing, getting the point across that you are offering free, quality
information that your target audience will find of great value.
With every lesson, include the number of the lesson, the topic title, information about your company
and its services or products. At the end, include a few blurbs about the next lesson to entice the
subscriber to continue on.

Give Value
Make sure each topic is packed with essential and valuable information, and leaves the visitor wanting
more. Otherwise, you may lose them in the very beginning.
Of course, you have to write up your course before you can offer it. Once you have done this, and gone
over the material carefully, employing a professional writer or editor if necessary, you must transfer
your text to your autoresponder.
This can all be done with ease on your AWeber autoresponder. I will be happy to help anyone initially
get going on AWEber if they obtain the service through my links.
If you would like to see an example of a simple campaign – you can sign up for my free gardening ebook – which will hook you onto my AWeber campaign – and then you will get the emails – which are
just information about some differing topics on gardening. (don't worry, you don't have to buy anything
- though the full e-book is 140 pages of good stuff!)
Email is an excellent marketing tool; it is inexpensive and it is fast. When advertising your business
choose your email address carefully.
It may also be helpful to have email addresses for different contact requests.
For example, use info@yourdomain.com for information requests, or sales@yourdomain.com for
questions about sales.
It's a good idea to set up one for the owner, such as president@yourdomain.com. This presents your
company in a personal, approachable light and ensures that direct contact is provided.
Autoresponders are an effective and powerful marketing tool, allowing you to make contact with
thousands of potential customers. This is an invaluable asset considering how many potential customers
you usually have contact with before you make an actual sale.
In summary, autoresponders give you an important automation component in your marketing business.
Your AWEber link
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Writing E-Books
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Why Write an E-book?
It's not true that everything that has been said has already been written. Since that unfortunate axiom
came into use, the whole universe has changed.
Technology has changed, ideas have changed, and the mindsets of entire nations have changed.
The fact is that this is the perfect time to write an e-book. What the publishing industry needs are
people who can tap into the world as it is today – innovative thinkers who can make the leap into the
new millennium and figure out how to solve old problems in a new way.

Why Write an E-book?
E-books are a new and powerful tool for original thinkers with fresh ideas to disseminate information to
the millions of people who are struggling to figure out how to do a plethora of different things.
E-books are an innovative way to publish information without incurring the costs of print production. All
you need is a relevant and targeted subject and some inexpensive software, and you can transform
your material into a e-book.
For example: you already have an Internet business with a quality website and a quality product. An
e-book is one of the most powerful ways to promote your business while educating people with the
knowledge you already possess as a business owner of a specific product or service.
E-books will not only promote your business - they will help you make a name for yourself and your
company, and establish you as an expert in your field. You may even find that you have enough to say
to warrant a series of e-books.
One of the most prevalent reasons people read e-books is to find information about how to turn their
Internet businesses into a profit-making machine. And, these people are looking to the writers of ebooks to provide them with new ideas and strategies because writers of e-books are usually people who
understand the new cyberspace world we now live in.
You may want to create affiliate programs that will also market your e-book. Affiliates can be people or
businesses worldwide that will all be working to sell your e-books. Think about this? Do you see a
formula for success here?
Figure out what your subject matter is, and then narrow it down. Your goal is to aim for specificity.
Research what's out there already, and try to find a void that your e-book might fill.
People need advice that is easy to read and easily understood. Parents need advice for dealing with
their teenagers. College students need to learn good study skills - quickly. The possibilities are endless.
Make sure your e-book does not simply rehash old material. You will injure your credibility as an author
by claiming to offer valuable new insights and disappointing your audience with material they've read a
zillion times before.
Answering the question "why write an e-book?" is easy. Not only do they provide a forum for people to
learn and make sense of their own thoughts, but they can also serve to promote your business at the
same time.
If you would like to learn more about internet marketing why not get our FREE newsletter? Click here
Simply for sharing tips and ideas and information.
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How to Write an E-book: Part A
So you have some good information that is worth sharing – how do you do this?
An E-book is one good way – and then you can either give it away as part of your promotional activities
or even sell it.
The hardest part of how to write an e-book is the first sentence. When you look at the whole project,
it may seem like an impossible task.
This is because your e-book should have quality information and be of benefit to the reader – that is, it
needs to provide an answer or a solution to what they have a question or a problem about.
Try asking yourself these questions as a starter:
•
•
•
•
•

Will your e-book present useful information and is that information currently relevant?
Will your book positively affect the lives of your readers?
Is your book dynamic and will it keep the reader's attention?
Does you book answer questions that are meaningful and significant?
If you can answer yes to these questions, you can feel confident about the potential of your e-book.

Target Audience
It is this group of people you will be writing to, and this group will dictate many elements of your book,
such as style, tone, diction, and even length.
Age range
Gender
Their interests
Socio-economic group
etc
"User Friendly"
You must figure out how to keep your writing engaging.
Often anecdotes, testimonials, little stories, photos, graphs, advice, and tips will keep the reader turning
the pages. Sidebars are useful for quick, accessible information, and they break up the density of the
page.
Write with a casual, conversational tone rather than a formal tone such as textbook diction.
Reader's respond to the feeling that you are having a conversation with them. Break up the length and
structure of your sentences so you don’t hypnotize your readers into a deep sleep!
Continued in Part B "The Writing"
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How to Write an E-book: Part B
The Writing - getting down to it.
First step (presuming you have decided on the topic)
Consider the title itself.
1. This will help you keep to the point in the content (stay focused)
2. Make sure the primary keyword is in the title.
e.g. if it about growing roses then don’t just use a title like “Flowers In Your Front Garden” – it doesn’t
mention roses – so a title could be “Growing Roses In Your Front Garden”
3. Capitalize your words in your title.
4. Use the title in your text – at least twice – bold it once and italicize it once (good for SEO)
Second Step (breaking it down into manageable tasks)
Write out a thesis statement. Your thesis is a sentence or two stating exactly what problem you are
addressing and how your book will solve that problem.
All chapters will then come from this statement.
Remember: all chapters must support your thesis statement.
One way to do this is to extract from your opening statement (thesis) the main points you will be
addressing.
These will become your chapter heading.
For example
If the e-book is about “Growing Roses In Your Front Garden”
the topics to be covered would be like this:
•
•
•
•
•

Assess the design of the front yard
Where to place the roses
What types and variety of roses to choose
Soil preparation
Rose care

You get the picture – the opening statement will have told the reader that this is what you will provide
more detail about. That’s what your chapters will do.
Summary: this can just be a brief recap of the above and perhaps include references to other sources
or resources (e.g. your website, a product that you promote)
Last Steps
Provide a contents page: initially leave a blank page in the order of your pages (usually after the title
page and foreword – if there is one). Complete when you have finished writing the chapters – this will
help keep your page numbers correct.
Include a bibliography if that is relevant (e.g. if you have quoted from other sources)
You do not have to be pedantic with your grammar, but it still should be good. Take care of how you
use punctuation (commas, semi-colons etc).
Use your spell check!
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Don’t have overlong sentences or paragraphs – here is where you can break grammar rules.
Keep paragraphs to 3- 5 lines long. People usually only scan e-book content…at least at first to see if it
is worth reading properly.
Use sub headings – this helps scanning, SEO and organisation.
Don’t over use a load of font variations or fancy ones like script.
Font size – at least New Roman 12 or Verdana 11 – remember not everyone has good eyesight.
Images
Use images to illustrate and to provide visual examples. These also serve to break up the text and make
it more scannable.
When I first learnt how to write an e-book, I researched a few options but then I found I Open Office to
compile my PDFs – it’s free and easy to use. Just write the e-book in word document form and then load
to Open Office and convert – simple!
If you would like to learn more about internet marketing join my free newsletter CLICK HERE
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E-books are Promotional Powerhouses
E-books are part of the new frontier of marketing in cyberspace. They are provide an entirely new
medium for sharing marketing information, ideas, techniques, and expert knowledge.
Everyday, the number of people accessing the Internet grows, increasing the potential for your e-book
to be exposed to more and more people.
It's obvious why electronic self-publishing has become so popular so quickly.
As an avid reader, I hope printed (hardcopy) books do not disappear – I can’t imagine reading a Michael
Connelly crime yarn on the computer – I much prefer holding his novel in my hands and turning pages
manually.

E-books are Promotional Powerhouses

But, with informational books – I actually prefer the computer as it allows for scanning more easily and
I can store it readily and even copy and past quotes etc.
E-books have certain abilities and qualities that other mediums do not possess.
For example, e-books are fairly easy to produce, and their production cost is inexpensive. Just think
about it: you don't need a publisher, an agent, a printing press, offset film, ink, paper, or even a
distributor.
You just need a great concept, the ability to write it [or hire a writer] and the right software.
Additionally, e-books are easily and rapidly distributed online. They are also easily updated; they do not
require a second print run.
E-books are also immediately obtainable. You don't have to go to a bookstore or search through endless
titles at an online bookstore. All you have to do is download it from a website, and presto! It's on your
computer, ready to be read.
E-books are interactive. This are a unique and specific qualities that e-books offer. You can add links to
almost anything (websites, videos, images, other pages etc) and with a click the reader can go there
without getting up from their chair.
You can order forms, conduct a survey, have an opt-in to your newsletter – all within the one e-book.
E-books have a certain type of permanence – they will remain on a reader’s computer for as long as
they choose, and they can be read and re-read whenever. They can even be printed out and stored on
the shelves of your traditional home library.

How to Use e-books for Marketing and Promotion

There are innumerable ways to use e-books to promote your business and drive quality traffic to your
website. Once posted on your site, you can turn them into a daily course, which brings your customer
back to read the next chapter. You can use them as a free gift for making a purchase or for filling out a
survey.
•
•

Put your e-book on a disc, and you will have an innovative brochure. Blow your competition away
by inserting the disc into your sales packages.
Make sure that you keep your e-book current. Update it frequently as the market and trends
change. Add new advice and techniques to show your prospects how your goods or services can
enrich their lives.
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•

Use your e-book to discover what the specific goals and problems are in your specific industry.
Then figure out how to solve these problems, and publish an e-book with this invaluable
information.

This will increase the value of your business, upgrade your reputation, and get you known as an expert
in your field.
You can extend the value of single e-book by breaking the book down into chapters for a serial course,
into special reports available on your website, or into audio or visual tapes.
E-books can be broken down into several different promotional materials by excepting some of the
articles and using them to promote your product. You can include a catalogue in your e-book to promote
all the products or services you sell.
You can include a thank-you note for reading your book and an invitation to download a trial version of
your product. Or you can include a form for your audience to contact you for further information or with
questions, thereby building your business relationships and your mailing list.
The point: E-books are promotional powerhouses
If you would like to learn more about using an autoresponder for marketing or serialising your e-book
CLICK HERE and see what AWEber offers
Keep in touch with our internet marketing tips and ideas through our FREE newsletter CLICK HERE
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Article Marketing
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Article Marketing: Why Do It? – Part One
What to write about
This depends on the purpose of your writing an article in the first place.
Is it related to your online business? Promotional?
Is it to simply share ideas and knowledge of particular topic or subject e.g. a hobby or passion?
Are you writing for a targeted audience?
For the sake of this article, the presumption is that you are writing for a targeted audience and it is a
part of the promotional activities for your online business.

Why Write Articles?
•
•
•
•
•
•
•
•
•

To
To
To
To
To
To
To
To
To

promote a site or product
build a list
send people to an opt-in page
get one on one coaching clients
sell or giveaway e-books
establish yourself as an authority/expert in a niche
build trust
target a specific audience
update your readers on the latest news and ideas

Many of the above are related or crossover in purpose
Benefits of Article Writing
•
•
•
•
•
•

It’s cheap – in fact, free if you do it yourself.
It is the only free way to drive significant traffic to a site or page.
You can use the article widely over more than one Ezine.
Your get backlinks to your site (SEO)
You establish a reputation as a credible expert
You can highlight your services and products

People Want Expertise

Don’t write for the sake of it – people don’t want twaddle of BS
Know your subject well – so that you can write authoritatively from different angles or perspectives –
thus providing your reader with more to consider.
Provide your readers with quality content that not only keeps them interested and reading on, but which
inherently is also useful and informative – through the tips and ideas you include, the solutions to
problems you discuss.

Style
•
•
•
•

•

Write in a clear concise way
Use short paragraphs and sentences
Don’t use esoteric jargon
Be conversational, rather than formal
Keep your grammar and spelling clean

Discussion on delivering good content, optimizing are discussed in Article Marketing: Why Do It? part
two – and more practical tips in part three
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Article Marketing: Why Do It? – Part Two
Deliver Value-laden Content ………… always!
Keep your prospective readers in mind and write your articles based on what possible answers or
solutions they may be looking for. Imagine you are in a two way conversation and they were asking
you questions – and you are providing the answers.
Write the article based on the main keywords you found when researching the topic.
The article should be informative and of a good quality which delivers benefit to the reader.
Introduce the topic (Basically an outline that says what you are going to deliver)
Expand on it – this is how the topic is achieved etc.
Conclusion and summary
Stick to the topic – if there is relevant related information – use that data for another follow up article.
Keep the article to between 300 – 500 words.
Make your headings compelling and enticing – bland is boring
Deliver on what the heading says – except don’t provide the complete solution – you do want them to
click your links and go to your site or opt-in page where they will be able to get more.
Use SEO principles where you can
Bold and repeat the title within the body of the text
Italicise it once as well
Use h1 and h2 headings if permitted
The search engines are more likely to display your page/article (or site for that matter) if the content is
natural and of obvious value, relevant to the keywords that it is written around.
Optimize Your Articles
Keywords – these are the words that folks use when searching – identify the top ones and note those in
high demand. Write the body of your article around them.
Make sure you use/insert keywords relevant to the niche you are writing about.
For example, if you are writing about electronic tags on dog collars – then this must be in the text as it
is the primary keyword that will tell Google about your page.
Then add in other KWs (synonyms) that you have found via a keyword suggestion tool such as Google’s
keyword tool. Go with some that are less competitive as well.
Also write around these – this is effectively “latent semantic indexing” – which is a fancy phrase that
describes how Google assesses value of content around keywords – that is it doesn’t just rely on the
keyword to satisfy a searchers needs – it assesses the content!
It actually also helps your style – by it you avoid repetitive use of the same descriptive word or phrase
and you make your writing more interesting to the reader.
Don’t keyword stuff – 1%-3% density is enough – Google doesn’t search purely by keyword alone – and
will penalise KW stuffing. (That is approximately one or two KW’s every 100 words)
This is an over-simplification – do apply all the principles about good keyword usage.
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Article Marketing: Why Do It? – Part Three
Time and Talent (Outsourcing)

You need to submit at least 3-5 articles a day (Mon-Fri) 100+ a month
If you feel your writing skills are not up to it – then considering outsourcing your articles to someone or
a company that provides this service.
A good Article writing service is worth every penny generally.
This will cost (on average) about $10 an article. There are some who are cheaper and some dearer.
Don’t pay until you have assessed the quality of their writing skills.
Interview the writer, ask for samples, study what they say they can offer or do. You also want someone
who will deliver on time.
Make sure you supply your ‘ghost writer’ with the keywords and clear instructions on the topic or niche.

The Resource Box
The Article directories all have some form of resource box. This is often the only place where you can
put a link for your reader.
Many won’t accept hyperlinking within the body of the text.

The Practical
When writing your articles or reviewing outsourced ones – make sure your work space is an
environment where there are no distractions. Keep the TV off and if you need a break – go outside and
get some fresh air and then come back.
Typing is still 2 fingered? Learn to type properly – it will speed up your production no end.
Make Schedule a regular time to write – set aside a set time – don’t just leave the tasks up in the air to
be done “sometime today” – you will get behind!

Where to submit

Ezine – by far the largest and most widely read of the online magazines. And, Google loves it.
They are fussy, but if you are submitting original material you won’t have any problems. Just follow
their guidelines.
Here are some other article directories where you can submit your articles.
The main benefit of doing this is to build up your backlinks which is good SEO for Page Rank
http://www.ArticlesBase.com
http://www.Buzzle.com
http://www.SearchWarp.com
http://www.ArticleAlley.com
http://www.GoArticles.com
http://www.Web-Source.net
http://www.webpronews.com/submit
http://www articledashboard.com
http://www.articlecity.com
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Traffic generation
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Traffic Generation
It’s pretty clear to anyone reading this that you already know that traffic to your website and products
or services is vital.
More traffic equals more sales, more ad clicks, more sign-ups, more recognition and, ultimately, more
money.
Even promoters of real crap do this and end up with real big incomes – imagine what you can do with a
half decent product!

There are only three ways to generate traffic.
I. Buy it
With PPC advertising, renting opt-in email lists, buying text or banner ads etc
Buyer beware unless you really know what you are doing.
2. Create Traffic
SEO – on page and off page. Article marketing – probably the most effective. Sending out
press releases, submitting to directories, emailing your list, social media networking
(Twitter et al), bookmarking.
3. Borrow Traffic
Through joint ventures, trading Ezine or newsletter ads, trading blog posts etc.
The following tactics fall into one of the three above means of generating traffic
• Write and submit press releases (there are free ones and inexpensive ones)
• Promote your site using free or very cheap classified ads (e.g. AdlandPro)
• Leave comments on other peoples blogs
• Use Craigslist
• Create a viral software program and give it away free
• Send a free copy of your product to other site owners in exchange for a product review
• Participate in www.LinkedIn.com
• Sell a cheap but extremely useful PDF formatted e-book on Amazon full of links to your sites.
• Exchange reciprocal links with other related sites
• Use social media – but for big traffic, become a master at it – and not just an occasional user
• target your website to low competition niches using long-tail keywords
• Offer a free email mini course or e-course
• Make sure your site’s content is worthwhile and worth coming back to
• Start your own affiliate program and let your affiliates send you visitors (see next lesson)
• Use video marketing
• Encourage visitors to subscribe to your RSS feeds
• Have a companion blog to your website (Wordpress)
• Analyse your stats and find out what is working and do more of it,
• Participate in your niche’s related forums
• Use BUM marketing

I don't recommend PPC or Adwords for beginners (see next page) - it is really a method for those
with expertise or it can be really costly. However, if you are going to venture into it I recommend
you check out Brad Callen's free E-book Adwords Made Easy or Perry Marshall's "Definitive Guide to
Adwords (2010)" as these guys are PPC masters
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Tips For Designing Web Pages That Get Results
Choose Keywords That Are Focused and Specific
As an exercise in your SEO this is critical.
What do you need to emphasize and include?
How do you choose the most relevant keywords that will be used by your target audience?
Not what you would use – but, what they would use when they type in an enquiry or search on Google,
Yahoo and other search engines
So imagine you are them – don’t think about your product – that isn’t your target. The people who are
looking for solutions and information are your target – and they may need your product – so what
would they type - that will lead them to your page?
Make a list of these queries – and then try to formulate keywords from them.
You basically are telling your visitor that your site is offering the best information or outcome that he is
looking for.
Select phrases (minimum two words – better if 3 or more)
Where To Place The Keywords
Placement of keywords into your text (content) is vital. The search engine spider will see them and, all
things being equal, will direct searchers to that page.
First though: do NOT stuff your text with keywords – it will be obvious to Google et al and they will
penalize you. That includes the actual keyword and its synonyms.
1. Title of the page: use a h1 meta tag and include your keyword in it.
e.g. KW is “herding cats” Title could be “Effective Ways of Herding Cats”
2. Place your keyword in the first sentence or paragraph – and bold it.
3. Place it towards the end – and italicize it.
Depending on the length of the text, add it once or twice more only.
If you are using a picture or a graph or a table – do not place them at the top as this pushes your KW
down further into the page. Do not over use images and use the ‘alt’ tag.
Important Meta Tags
The TITLE tag is the most important as this is the first one that Google sees.
It should include the same KW as your domain name – or vice versa. Keep it short.
Where do you see these tags – you don’t - except for the one that is the title on the page. But the
spiders do! You can see them if you right click on a web page and then click source – it will show you
the html of the page.
If a site has good SEO you will see at the top
Title
Keywords
Description (this is what is shown on the Google page where you are listed)
Note: if they aren’t there on a competitor’s site – that’s good for you, as it means when you use them,
you have a better chance of being seen before them.
This all has bearing on relevance – if you have your KWs there, then the page is seen as being relevant,
and more relevant than one without them. Google likes relevance.

http://www.affiliatemarketingcentral.net

87

Then when you use the KW in the page’s text, it gives the impression that this is also a relevant page.
Mind you – this is not the be and end all of SEO – it is a part of it.
Your Name
Your domain name: will people be looking for your company by name – are you that well branded? For
example like McDonalds or Starbucks?
Yes, it would be nice that you were that well-known that people searched for you by name – but the
reality is they will be looking for a service that your company (or site) offers.
So, instead of using your company name, use a domain name about your service.
For example: if you own Classic hair and Beauty Salon – your domain name could be ‘besthairsalon.com
– it is a term strangers are more likely to use when searching for a new salon. If you have good SEO
and keywords that reflect best hair salon - they will find you despite the lack of your actual company
name.
The Benefit
Good use of keywords and meta tags will add get you boosted up the Google ranks – but they aren’t all
there is to SEO – don’t forget the importance of backlinks, internal reference linking and so on.

Site Build IT (SBI) is an all-in-one web hosting, site building and web marketing tool. Really a
suite of essential tools to build an online business with a monetized website.
SBI’s keyword tool is superb – giving results such as high demand and low supply – and that is
only a part of what comes at a reasonable price. CLICK HERE to see for yourself
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PPC: Pay Per Click Advertising
Advertising your services or products on the Internet is both extremely effective and extremely
competitive.
There are several ways to go about attracting traffic to your website; Pay-Per-Click is one of the options
you can choose from, along with developing good onpage and offpage SEO (search engine
optimization).
By far my preference, and recommendation for beginners, is to concentrate on SEO and building traffic
through article marketing. This article is simply by way of noting that PPC: Pay Per Click (e.g. Google
Adwords) is an option – but not for the unwary or the inexperienced.
As with all marketing campaigns, there are advantages and disadvantages. If you understand the
process and monitor your pay-per-click campaign frequently, it can be very effective.
Both PPC pay-per-click and SEO are targeted to get your website placed as close to the top of search
engine results as possible. One of the differences is that it takes minutes to set up a pay-per-click
campaign versus months for a good SEO campaign. The latter also doesn’t have to cost you anything
though!
Pay-Per-Click or Adwords is a simple type of paid advertising that most search engines, including some
of the largest ones, now offer. We have all seen those ‘shaded’ ads on a Google page – at the top and
on the right side. They are at the top – not because their SEO is better than those listed below – but
because they paid to be there.
It requires a bid for a "per-click" basis, which translates to you paying the bid amount every time the
search engine directs a visitor to your site through clicking on your ad. That is, you pay the bidded
amount for every click.
There is the added bonus that when a per-click site sends you website traffic, your site often appears in
the results of other prevalent search engines.
One of the greatest advantages is that you never have to tweak your web pages to change your position
in search engine results, as you must do in a typical SEO campaign. What you do have to do in a payper-click campaign is pay a fee.
Another advantage is the simplicity of the pay-per-click process. You just bid and you're up and running.
It doesn't demand any specific technical knowledge, though the more you know about search engines
and keywords, the easier - and more effective - the process will be.
If you want to get ahead quickly and are thinking of PPC: Pay Per Click (and have deep pockets) do you
due diligence first.
Really, really study how PPC works and how to become effectively a master at it – or you will be
throwing a lot of money down the drain.
Recommended Due Diligence
Three sources I recommend that you look into (minimally) for good and reliable information.
Perry Marshall – he is an acknowledged master of Adwords or PPC. The Definitive Guide to
Adwords (2010)
Stephen Pierce – he one guru who is open and over-delivers – with loads of good free stuff
Brad Callen – you can get a FREE copy of “Adwords Made Easy” [may be slow to
http://www.affiliatemarketingcentral.net
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PPC: Not For The Unwary
Caveat Emptor – Buyer Beware
The downside is that PPC pay-per-click or Adwords is essentially a bidding war. A higher bid than yours
will lower your position on search engine results. This means that you will have to raise your bid to
regain your position - which can obviously become quite expensive, especially if you are bidding on a
popular keyword.
In order to determine if PPC [pay-per-click] is a cost effective form of marketing for your business, you
must do some computing to figure out how much each visitor to your site is worth.
You can compute this value by dividing the profit you make on your website over a given period of time
by the total number of visitors for that same time period.
For example, if your site made $5,000 in profits and there were 25,000 hits, each visitor would be
theoretically worth 50 cents. The basic formula is profits divided by visitors.
The figure of 50 cents per visitor is the point at which your business breaks even. The idea, of course, is
to show a profit, not to merely cover your costs. Therefore, you are aiming at a figure less than 50
cents per click.
Be aware that the most popular keywords often cost considerably more than 50 cents a click. The only
way around this is to bid less for these phrases or you will be paying too much for each individual hit.
The key (pun intended) to success is to learn everything you can about search engine keyword
research. The good news is there isn't a limit to the amount of keywords you can add to your bid
because additional keywords do not add additional cost.
This translates into a lot less hassle for you because there is no need to optimize your site to index a
particular set of keywords.
Obviously, some keywords are much more effective than others are, but they will not cost you anything
except time to set-up your account in your pay-per-click bid.
Of the popular search engines that offer PPC pay-per-click, one called Overture provides an online tool
that will give you the data on how often particular keywords are entered into their search engine. They
also offer suggestions for keywords after you enter a description of your site.
In pay-per-click, this written description is crucial. You must understand that the object of your
description is not to generally attract visitors, but to be as specific as possible so that only those visitors
who are likely to buy your service or product go to your site.
You must use expert marketing copy to guarantee that your description is both precise and enticing to
attract the most ideal candidates to your site. This description is your most powerful tool to insure that
your bid is profitable.
Monitoring
Another essential element of pay-per-click advertising is that you constantly monitor your bid. It is very
important that you bear in mind that the results of the top search engines providing pay-per-click
advertising, which are Overture and Adwords Select, usually appear on other
popular search engines.
Because of this, the competition for top ranking is intense, and very often you will find that the bidding
price balloons too high for pay-per-click to yield a profit.
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If this happens, it is advisable to withdraw your bid on that particular keyword and try another one.
Remember: when you pay too much per click to make a profit, you are in essence losing the bidding
war.
Since losing is not acceptable, you must have a plan in place to closely track the effectiveness of your
keyword. It is advisable to monitor your keywords on at least a monthly basis.
Not only is careful monitoring important, but the analysis of visitor behavior can produce invaluable
knowledge about consumer motivation, habits, and trends.
Expert monitoring and consumer analysis is essential to your overall business needs, and will also insure
that your pay-per-click campaign is a success.
Don’t know enough about the basics of keywords and keyword research?
Then consider KEYWORD ELITE - A must if you ever want to do PPC, but also a great tool to save
you time and effort – and gain loads of information and know how.
AND, it comes with a FREE copy of SEO Elite
Need More? Want More? Then the 12 Week Personal Adwords Coaching from Perry Marshall and
his team will give it to you
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Social Media

http://www.affiliatemarketingcentral.net

92

Using Twitter For Marketing and Traffic
To Tweet or Not To Tweet Is the Question
Some serious marketers are dubious about using Twitter for marketing and traffic; yet there are
many, like Ewen Chia, who swear by it.
If you do decide to use this strategy, the first thing to do is ensure that you know Twitters rules
thoroughly about tweeting and spamming. They will dump you like a hot rock if all you do is plug your
products.
Twitter, is in their opinion, for social communication - so they like to maintain that - but, they don't
mind marketing, if it is proportionate to social interaction.
Proportionate is a key word here - in other words, don't over do it. It would be disastrous, let alone
discouraging, to build up 5000 followers and then lose them through a breach of Twitter's rules.
An example of how to tweet reasonably as suggested by Ewen Chia - it goes like this:
1.
2.
3.
4.
5.
6.

Make a general comment
Put in a joke or quote
Comment again - politics, events etc
A re-tweet - someone's tweet you liked
Joke again
The, only then, make your sales pitch - directing readers to your squeeze page.

Somewhere between 5-8 tweets - repeated am, pm, and evening.
You can get thousands of followers without using techniques that get you into trouble. I have nearly
8000 (2 accounts) and I only tweet once or twice a week - in a good week!
And, you don't have to pay to get good information and ideas about effective Twittering. Also, be
prepared for a bit of trial and error - as that is a good way to learn.
When you Tweet - be interesting - be a bit different - boring tweets and tweeters soon get unfollowed.
Give away good stuff - information, e-books and so on that are actually worthwhile.
Sometimes do it through a squeeze page so you can get them onto your list, at other times just give it.
This will help build your reputation.
Followers and Following
Your "followers" numbers can be much higher than your "following" number, but not the other way
around. Following - folks you follow and Followers - folks that follow you.
Many people you follow will follow you back. Those that don't can be dumped later - or use something
Hootsuite to do this for you. Keeping a balance between the two is important for good standing with
Twitter.
If you have much higher following numbers than your followers, it is often seen as suss by Twitter and
they can dump you - it seems like you are only in it for spamming.
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When to Twitter?
Basically, it is up to you. Practically speaking - don't be obsessive. Set aside a time each day; 10-30
minutes is all that should be needed and tweet etc then. Or do it while you are watching the TV - during
the commercials.
In other words, it doesn't have to interfere with your main internet business activities.
Get a couple of apps that can automate activities for you - then it won't matter if you miss a day or a
week of tweeting.
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Twitter: Targeting Followers
Needing Specific Followers
You can just leave your Twitter automated like I have, or you can obtain targeted followers – which is a
good tactic if you wish to use Twitter to promote your online business.
The first thing to do is look at other people’s lists – these are open for anyone to look at. So the best
lists would be people in your niche and then the top ‘gurus’ in that nice with lists.
As I mentioned in the previous article, most of whom you follow will follow you back – so the tactic is to
find a list then follow all those on it.
This needs to be done incrementally – as you need to keep that balance between followers and
following.
That is, give folks time to follow you back before following another batch.
When starting out be circumspect with your following – do about 40 - 50 a day only – not hundreds – as
Twitter may very well deactivate you.
After you have reached about 500, incrementally increase your following – try about 10 a day more for
every 100 that follow you.
If after a week some haven’t followed you back, then ‘unfollow’ them and start to follow another batch.
There are many who will have lists of say 10,000, so it won’t be hard to get 10% - that’s a 1000 with
hardly any effort. And, they will be interested in your niche – as they in a list that is related to that
niche.
You can target top names or celebrities – simply then follow their followers etc.
Another tactic is to go for ‘broad’ niches rather than narrow ones. For example, if you are selling fruit
cakes – don’t go for fruit cake lovers – try for all ‘cake’ lovers – even dessert lovers and so on. Your fruit
cake lovers will be among them.
A site that can help you find targeted followers is search.twitter.com, where you can use keywords to
bring up a lot of folks interested in that keyword/s. Just follow those that seem interesting to you.
When to target?
I am not sure if there is a good or a bad time for you to twitter – especially if you live in a different time
zone to the one you wish to follow.
One suggestion I have read is that evenings are best and Sunday is the best of them. You can do some
research on this if timing is an issue you want to follow up on.
I can certainly imagine daytime is a bit useless as some people just constantly twitter then without
looking at follow messages etc.
A source for FREE ads is AdlandPro - it's worth checking out
Perhaps testing it is a good way
to decide.
• For a couple of weeks only follow folks on weekdays (during the day)
•

Then for a few weeks follow on evenings, especially weekends.
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What To Tweet on Twitter
Some of us, for various reasons do less tweeting because we run out of ideas and things to chat about.
First off “how to tweet’ needs to be answered.
In order for folks to notice you try sending out a bunch of tweets – as per the example I showed in my
Using Twitter article here previously. It is a bit like being in a crowded room and want to get everyone’s
attention – usually the first time you yell out has little affect – but repeating yourself a couple of times
then eventually get everyone looking at you and listening – that’s when your sales pitch tweet should
go!
Now ‘what to tweet’
As per the example I just referred to, aim to send out two or three times a day about 6-8 consecutive
tweets.
For ideas about what to tweet – try Google alerts for content. Also StuffToTweet.com.
Or comment on (tweet about)
1. your favourite sports team
2. recommend a movie (or not!)
3. say something about a leading political issue
4. encourage support for a charity
5. send folks to a non commercial site that you like because it is informative or funny or whatever
6. your favourite recipe – and a link to it
7. a travel destination you went to and whether it was great or crap
8. recommend (or not) a service that you have received – folks like reviews!
9. congratulate/praise someone (or an organisation) for doing something good for others
10. create awareness of a need – e.g. to support a worthwhile cause
11. look at the hot topics on the right column of your twitter page and comment on them
12. periodically, just give a “thank you” message for all who are following you
This is in addition to telling jokes, re-tweeting etc.
This is just a starter list – copy and then add to it – place it all in a document, save and use when
needed.
When you decide to tweet a product, try and make it to one that has recurring payments – that way you
will get more bang for your tweet (called continuity programs).
It is also good to try and be subtle with this tweet – try to perhaps send them to valuable content that
is of value in itself and then have there the product or service you promote.
You can repeat the same block of tweets 2 – 3 times a day – because your audience will change
throughout the day and this way you can cover more than one lot. Isn’t this what CNN et al do?
However, do change the block for the next day.
Another thing to tweet - is to your squeeze pages - that also have either a free newsletter or a giveaway
of value.
This way you will be building your list. Personally, I think this is the benefit of Twitter more than actual
sales.
Because of the 140 character limit – use bit/ly.com or a similar URL shortening service. This one will
give you stats too.
Automate with Social OOMPH (previously known as Tweetlater)

http://www.affiliatemarketingcentral.net

Follow me on Twitter

96

Twitter Lists
Promoting or marketing through Twitter and other social media apps can work - if you are really into it.
I have had results from my Tweeting, and I only tweet a few times a week. It is not my priority for
driving traffic - I prefer Article Marketing to do this as it builds backlinks at the same time.
However, if you like blogging and Twitter et al, then take it on seriously.
Get a thorough understanding of how Twitter works and sign up to a couple of the apps that will make
life easier through automation of both your messaging and followers and following.
One thing you can look at in Twitter itself is the Twitter Lists.
What are they, and how do they work?
Twitter Lists are simply lists of users created by Tweeters. They allow you to group people you follow, or
even people you don’t, under a heading and generate a Twitter stream consisting of only of updates
from these users.
If you use groups in clients such as Seesmic or Tweetdeck then this process will be familiar, but Twitter
Lists have many more benefits than what these services already provide, which is covered below.
Twitter Lists takes the group functionality of many Twitter clients and provides a lot more functionality.
Not only does it make these groups transferable between Twitter clients (Seesmic already supports Lists
and all the leading clients will soon have it built in) but, unless you chose for a List to be private, your
Lists also provide functionality for others.
Other people can use your Lists to find people based on topics, location or organizations, allowing them
to better connect with others on Twitter, but people who you List also have the number of Lists they
appear on their Twitter homepage, which can act as a recommendation
there a lot of interesting things being done with Lists. Despite the technical limitations of how many
Lists you can follow and how many people can be in each List, individuals and organization have already
started creating Lists that are useful both for themselves and for others.
Lists of leaders in different industries and experts on topics allow you to find the people who are
influencing the conversation, and by being able to follow other peoples Lists you can quickly plug
yourself into a stream or people talking about topics you care about.
Furthermore, as Lists become more prevalent and better understood, the Lists you appear on, both the
number and the names/descriptions, will become a much better recommendation to people on your
worth and influence on Twitter. This particularly raises lots of issues for spam accounts who try to trick
people by gaming large numbers of followers.
A good apps is Social OOMPH (used to be Tweetlater) - you can pre-schedule tweets and follow/unfollow
automatically.
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Blogs and Blogging For Income
Blogs and blogging are probably as familiar to you as Twitter – you either know of them or live on
another planet. However, blogs and blogging for income may not yet have come into your radar if
you are still relatively new in internet marketing.
For the entrepreneurial internet marketer using social media as part of traffic generation is de rigueur.
Whatever your preferred method of driving traffic, having a blog is a good way of getting backlinks to
your site at least – and in addition, can act as a type of newsletter.
Blogs As An Alternative To A Website
Having a blog is another tool in the inventory of online business these days. In fact, many simply use
blogs instead of having the usual website.
Where do I find the time you say? As with Twitter, there are more and more apps out there each day
that help you automate and keep your blog alive and fresh.
However, it does pay to add a well written piece of your own – at least once a week if possible.
It is also a good idea to have a blog name that is similar to your website or the primary keyword that
your niche is based upon and marketing to. It’s the same rule as for websites – the domain name
should include in the URL your niche KW.
The two biggies for blogs are Google’s Blogger.com and Wordpress.
Google can sometimes be fussy, so I prefer Wordpress. And if you intend to monetize your blog, you
will need the paid version (Wordpress.org) instead of the freebie at Wordpress.com.
Wordpress is easy to use and the monthly fee for unlimited sites is very reasonable. If you ad Adsense
then you can make some income towards your monthly fees.
Quality
Some people treat blogs as poor relations to their website – yet it is, or can be, as important as the
website.

1. Approach your blog with the same basic rules as you would if building a regular website. Only
add quality content – beneficial to readers – this will encourage them keeping in touch
Do similar SEO – get backlinks, use meta tagging, use images, keyword density etc
Use conversational style language – and keep paragraphs shortened to 3-4 lines.
Limit pages to between 300 – 500 words
Link it to your Twitter and vice versa – link your Twitter to the blog
6. Ditto with other social media you have – such as Facebook Squiddoo, YouTube
2.
3.
4.
5.

Wordpress has many good plug-ins – and it is worth taking the time to learn about them
Blogs and blogging for income is an inexpensive and very effective internet marketing technique that
you should take advantage of!
Follow me on Twitter
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Tips For Blogging
Avoid competing with yourself! In other words, if you have a page promoting an affiliate product, don’t
use Adsense on that page. (You can stipulate which pages are for Adsense)
Use an RSS button – make it obvious and on the top half of the blog – this allows people to easily
subscribe and get updates delivered to their inbox or Google Reader.
Use images (with alt tags) – these are more likely to grab a readers attention than pure text, especially
if that person is merely trawling around – which readers of blogs are more likely to do than website
visitors.
Include videos – and link with a YouTube account
Internal linking: make reference with linking to other blogs of yours that are relevant to the page you
are writing – this makes it easier for a reader to find.
These tips for blogging are by no means exhaustive, but they will start you off.

Affiliate Blogging
This is using your blog to promote the affiliate products you wish to sell.

Content

1. Write a review of the product – people like to see these as they give more information than a
mere sales letter.
2. Be honest in the review – don’t BS your reader and praise something that doesn’t deserve it –
you will lose credibility.
3. Give the pros AND cons – in such a way that you also show how to get around the cons (if
possible).

In some way, exposing the negative side of a product may actually build people’s trust in you as they
probably know you are getting some sort of commission.
If the product is good – your exposition of its faults won’t necessarily put people off – it may still do the
job they require.
People appreciate honesty. The product may still be worth having regardless of the negatives.
Remember: your goal is not to close a sale – that’s the vendor’s job. Yours is to entice, intrigue and
gain the prospective customer’s attention so that they will then go to the seller’s site and buy there!
Focus on your visitors – they have probably come there through a keyword that says what they are
looking for. So talk about what they are likely to want to see or read.

Use A Blog To Build a List

The money is in the list! So always use the opportunity of visits to your blogs by having a visible sign
up form. (you will need an autoresponder)
Link it to a newsletter – which includes items about:
Product reviews
Helpful and relevant information (based on the niche)
Free giveaways (not rubbish)
Links to previous articles on your blog
Include excerpts in the newsletter from your blog and website (hyperlinked)
News about your niche – just Google for it.
This is especially good if you have a reader who follows your blog – they will appreciate getting emails
from you.
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Just keep the newsletter emails brief and not too frequent (once a week or less often is better)
And, search other authors on this site for more tips for blogging as there is a wealth of good information
here at web100K

Undoubtedly AWeber is one of the best autoresponder services
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Tips And Things To Think About
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Caveat Emptor – Buyer Beware
Caveat Emptor (‘buyer beware’) is the classic warning when contemplating buying something e.g. a
used car.
It is even more appropriate when surfing and searching for a real online business opportunity. The
amount of hyperbole, hard sell, and overblown rhetoric that one has to wade through is incredible and
even disillusioning.
If you are not careful, you can end up spending a lot of money, even if only small amounts at a time
and, at the end, have nothing you can really use,
Or, worse, end up with so much information that it becomes overload time and you just can't absorb it.
You then become unfocussed because of the amount of information and offers - which is death for a
goal oriented search for a reliable online business search.
Be Focused
Many of the sites (that I have visited) by the big "gurus" warn to not download their PDF's or videos if
they are going to just gather dust on a shelf as it were - because you cannot absorb it all.
That's good advice - but a bit disingenuous at the same time. They say stick with one offer or
program and get focused – but, then bombard your email with more and more offers for other products.
My biggest bugbear is having to watch videos or scroll through long, long sales letters! Brevity is
certainly not an affliction the hardsellers suffer from.
Look out for the hook
Don't you just love those "FREE" offers or trials that give some good info - but to implement you have
to sign on at $39.95 a month – or ‘upgrade’ to get full benefit!
Most of us when newbies need basic step by step non techie clarification upfront - of exactly what is
involved so we can make a sound judgement - and, especially, not get lost in the verbiage of the hard
sell that is so often the case. The page length of many product inducements boggles the mind!
Likewise, if we do buy or get a free trial we need step by step guidelines for implementing the program
- and rarely is that provided..... but oh, we do get more and more and more offers for further "must
have" programs.
Then there is the constant display of clickbank or PayPal receipts for huge amounts earned - of course
we won't make that - it ain't about 'get rich' quickly - so we are told - but why display such earnings if
not to induce the unwary?
To some extent many of the so-called gurus who are promoting themselves and their products are
somewhat genuine when they say 'stay with one program' and remain focused - which of course is
absolutely necessary.
But they, of course, also want you to do this so that you don't go to a competitor's product as well. And,
many of the products offered need just that bit more so sometimes it is good to have a second product
to work in conjunction with another. Affiliate marketing is a good case in question.
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Buyer Beware – part 2

We have all seen so many examples of those overlong sales pages where they pitch a product without
really telling you what's involved. You can get a free report (wahoo!)
Well, among other things, it is all about getting your name on their lists - for more emails of other
products.
Some people have also been really ripped off and been left stranded high and dry - despite the 'earnest'
promises by gurus to work with you.
But there is real information out there that can lead to a genuine offer, a good business for newbies.
What Is Needed
1. A domain name and website (more on this later in the course)
2. A reliable and affordable hosting service
3. A product that people actually want to buy - you need a real niche market
4. A mail out list - to promote our product to - and automating your system
5. Traffic - without it nobody knows you exist
The first two are easy to obtain (with a little bit of caution) - don't get a site where you can't control the
content and add to it.
The third is also easy to find - Clickbank is a good place to start and there are ways to identify the best
options for products you want to promote. And it's free.
For a newbie the 4th need is more difficult - very few people start with a big 'targeted' email list - oh
you might have many names in your email address book - but are they 'targeted' - that is, people who
are seeking your product?
The newbie has to be careful about just buying lists as there are many scams out there. So the creation
of an 'opt-in' or squeeze page is essential - along with an auto-responder system (which can be
expensive if you aren't careful).
As for the 5th - traffic - few of the gurus really show you how or offer a traffic generating product that is
affordable and workable....unless you pay through the nose.
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Working From Home
A Brief Overview
You would like to make money online and don't know where to start - or worse some 'gurus' have sold
you products to earn money online and they don't produce anything except an emptying your pockets?
From basic research, it seems that the best place to start your work from home online business is with
Affiliate Marketing. But, wait – it’s a little bit more than that.
And with affiliate marketing, the fastest way to make money is through your own list of targeted
subscribers.
But fastest is a relative term - it doesn't happen overnight - time and effort is required. But the
good news is that set up costs to earn money online with this can be minimal.
The Right Attitude for Making Money Online
First off you have to develop the right mindset - or attitude. Get rid of the ideas about 'get rich quick',
no work is needed etc. The 'easy' - for both making money and effort only comes after you have laid a
solid foundation.
Develop an attitude of persistence and patience; a preparedness to research and learn so you can do
your due diligence when assessing a program to earn money.
Also, don't see it as 'easy money' - treat whatever you take on as a business - that is: be serious about
it as an income earning business. This will also help you sort the wheat from the chaff!
Your desire to create an online business to make money should be your focused goal - this means
planning if you eventually want to make money online and even replace your current job with a workfrom-home job.
What You Will Need to Make Money Online- Your online business to get money rolling minimally
needs:
A website (with domain name and hosting). Ensure your domain name contains the main keyword of
your niche or work from home business. The website should have valuable content - benefiting potential
visitors - don't just hype to try and earn money - give first. See my lessons about getting Online and
web sites.
Traffic generation and list building tactics to obtain visitors to your website built or squeeze page.
An autoresponder – this works with your opt-in page (squeeze page) for list building - an essential
tool if you want to generate traffic and earn money online.
Read and learn before you buy. Be focused.
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Where To Start?
Information Is Money
Indeed, Information is money! And running an information business can be really profitable if you know
what you are doing. The beauty of it is that it is not rocket science and you don’t have to be an expert
in IT or Web site building.
What type of information – any! With the help of the Internet, things are really a lot simpler and
cheaper. Digital products like e-books, mp3 audio lessons, online video tutorials - all of these can be
downloaded to your computer in a matter of seconds and minutes. And therefore, others can download
your information products too.

Here is a reason why turning this into a business can be viable.
People are hungry for information. Check out the search engines (Google etc) and just see how many
people are online searching for information across a huge spectrum of enquiry.
Just try Google’s “Keyword Tool” and enter “How To” as a keyword phrase and see what pops up. Here
are a few:
How to cook;
How to draw;
How to video;
How to dance;
How to deal;
How to fish;
How to kiss;
How to lose weight;
How to make How to money; How to dress; How to make out (!);How to paint; How to write a letter;
How to braid; How to build a deck; How to change oil; How to download music; How to shave; How to
cheat (!!);How to type.
Did you know there are actually people out there going to Google searching for these kinds of basic
information?
The information business is huge, real huge. As can be seen from the above, people are looking for all
kinds of information.
So consider what do you know – probably a lot more than you think – and there is likely to be many
people wanting that information or knowledge – in easily accessible form. You can monetize that “know
how” that you have accumulated over the years through education, work, and experience.
How much of your professional or experiential knowledge is left at the office or at home. You are a
great home cook – then that is valuable knowledge – as is your accountancy knowledge –teach people
how to budget – great in these poor economic times.
Try adding to the “how to” list above – but using your own personal know how e.g. ‘how to sew”; how
to decorate a cake on a budget” “how to balance a check book” and so on.
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More About Information Marketing
Google any thing you like – see the results – what are the sites providing? Information – about
something. Look at Borders, Books & Music, Waterstones, Amazon or Clickbank or just your local
bookstore. What are they selling? INFORMATION.
There are potentially very high profit margins for information resources.
For example: selling information products in the form of e-books, mp3 audios, and online video
tutorials.
Your costs are your expertise and experience for creating the content in these products, domain and
hosting (very cheap), some advertising costs if you have money (if you have no budget it can be free as
well).
And to produce one e-book, or two e-books, or 100 e-books, or 1000 e-books, the costs are virtually
the same, as you “technically” do not have to produce them physically, since they can just be
downloaded from your website.
What about mp3 audio lessons and online video tutorials?
Yes they, too, do not have any additional production costs, so to speak.
So you “technically” can make 100% profit! Gosh, what kind of business can allow you to make 100%
profit? Even if you deliver your content in CDs, DVDs, or printed materials, you can make high profit
margins.

You work once and get paid on it forever!
Your website is your salesman doing his job 24 hours a day, 7 days a week non-stop. He doesn’t need
any rest, and he simply can’t fall sick. YES, you do need a web site – but that is easier and cheaper
than you may realize – see my lessons on web sites.
If you’re selling digital products, almost everything can be automated. Your customer goes to your
website -> he orders your product -> he puts in his credit card details -> he downloads your product
from your site. And all of these sales processes are done and completed while you are on your vacation
or while you sleep.
 If you’re an employee working for someone else, you are trading your time in exchange for
money.
 If you’re a self-employed consultant with some kind of specialized skills, you are also trading
your time in exchange for money.

There are only 24 hours in day.
The point is: when you run an information business, you are LEVERAGING on systems to work for you.
Because of this, you can sell 10 information products to 10 different customers simultaneously. And,
you can work from anywhere in the world
As long as you have a laptop and an Internet connection, you can run your information business from
anywhere in the world.
This is not a dream; it’s very much a reality. The question is, how motivated or how bad do you want
this dream to become a reality?
It takes very little cost to start an information business. You can start for as little as $100 to $1000.
Compare that to running a brick and mortar business. You have rental costs, maintenance costs,
electricity costs, staff salaries, inventory costs, capital. Can you start to see how low cost this can be?
And yet it can bring in returns up to 100% return.
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Goal Setting
Can’t see the forest for the trees? How is your Goal Setting? Too often a problem is when we
become non-focused or moving in every direction but the one we ought to be.
You know all get-rich-quick-schemes that spread like viruses all over the Internet, and those emails
about receiving a humongous amount of inheritance from some African countries.
Well, of course you wouldn’t fall for them or even give them time
But there are also countless other viable offers out there in cyber space that you will come across. Just
don’t try to get into all of them! OK, take the FREE stuff – but file it and read and apply if and when it
fits into your plan and objectives.
It is difficult to stay focused on your objective because there are a lot of distractions out there.
Setting some goals can keep you on track. In fact, goal setting is essential for an online business
Here are a few ideas.

Break your goals into manageable steps.
a. If it is too big you won’t be able to absorb it or focus on it.
b. See if you can make your goal into short-term; medium-term and long-term goals.
c. Alternatively, see if you can break your main goal up into smaller goals which lead to the main
one in time
For example: your goal is to make $10,000 a month from your internet business.
1. Chop that into a progressive goal.
2. Aim for $1000 a month for the first 3-6 months.
3. Then aim for $3000 monthly for the following 6 months
4. Then perhaps $5000monthly for the following 12 months
5. With $10,000 a month for the next 18 months.
The smaller ‘achievable’ goals will give you results that can build your confidence – aiming too big
initially can lead to discouragement and perceived failure.
Getting a realistic and more easily achievable goal – gives you something back – a result – tell you it
can happen!

Focus only on the Main Goal or Objective
Lots of people tend to lose focus when they are working on their businesses – online and offline
businesses.
For example, let’s say that your goal is to achieve $1,000/month from Adsense on your site.
This means that the only activities that you ought to be doing are those that are geared towards how to
make money from Adsense. Such activities may include driving traffic to your sites, adding good content
consistently, being familiar with Google rules and tools.
However, you and I both know this is not always the case. Sometimes, you might wander off browsing
and participating in forum discussions about HYIP or Forex, which have nothing to do with your goal!
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My advice is to only do those things that have a direct impact in helping you achieve your goal.
As for the rest, you can forget about them, at least for the time being – file them away for later – for
another goal that you will work on when this one is well and truly on track.
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Attitude And Mindset
Traits and Characteristics For Online Success
The following are traits or characteristics you need to have in order to be successful in internet
marketing.

1. Just do it
Human beings tend to over-analyze and over-complicate things and situations. This is especially true if
you're new at something. Beginners trying their hands in making money online typically suffer actionparalysis. They are so afraid of making a wrong move that they end up not taking any action
at all.
Doing something, even though it's wrong, is still better than not doing anything at all. If you do
something, you are bound to learn something and may or may not accomplish something.
Heck, even advanced Internet marketers still do wrong things every day, yet they continue to make
money!
You must possess an open mindset and a desire to learn so that you can learn and absorb new things
every day.
Your attitude plays a major role in determining your success in whatever field you choose to indulge in,
not just in Internet Marketing.
Be confident of yourself, think positive.

2. It is a real business and not just playing around
To succeed in any endeavour, you need to focus and put a lot of effort and time in doing things that will
eventually lead to your goals.
You must treat Internet Marketing as a real business, just like you would if you were to open a bricks
and mortar business.
You can't say things like "Well, I'm just trying so it's okay if I don't do this right", or "I'll just try and see
if this works, if not then I'll try something else different".
The problem with saying these kinds of things to yourself is that you don't treat it seriously and if you
don't treat is seriously you simply can't get any results!

3. Stay consistent
Do small things on a consistent basis to ensure that you build your online assets over time.
Success in the Internet business or in any kind of business is not about doing what is required only once
or twice or thrice. It's about putting in your effort consistently.
When you are just starting out, you can definitely start working on your Internet business part time. It's
definitely not a problem.
I started out from a basis of having to learn the whole gig.
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The important thing to always remember is to build your Internet business on a consistent basis over
time. This applies to me too!
Little baby steps can eventually lead to big results too.

4. Don't give up
Initially when you are just starting out, you won't see any results. You must, however, stay motivated
and just keep on going.
It's not because it's Internet Marketing that you are not seeing results. It takes time and dedication to
see real results, and it applies to any new endeavour you embark.
When you are feeling down or discouraged, seek ways to motivate yourself by going to your local
bookstore and buy motivational and inspirational books, audios, or videos. You can also go to Google
and do a search on motivational sites.
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Take Affirmative Action
The obvious goal of anyone entering internet marketing is to generate an honest internet income for the
long-term.
Owning your own internet business is a path to financial and personal freedom. From your own internet
marketing research, I am sure you know that it does not take a lot of money to start website marketing
in an online business. Unlike an offline business that requires thousands to start up.
More and more folks are buying products online every single day. It amounts to billions being spent –
and the website you set up wants to attract a portion of that – right?
In most cases selling information products on the internet provides a lucrative passive income. Once
your website is set up, you can pretty much put it on autopilot and spend bout 30 minutes a day
checking sales and answering emails.

Some Benefits Of Marketing Online
•
•
•
•

A 24 hour business, 7 days a week – all year
A potential ‘worldwide’ market – there are more than a billion people online
Don’t necessarily need employees
Low overhead costs for internet marketing compared to a bricks and mortar business

In some cases an inventory isn’t needed – products can be delivered digitally
So where to begin an efficient and lean internet business?
Yes, it can be hard to know which internet marketing scheme to take on – to sort the wheat from the
chaff of the myriad of offers out there. So many tout their own products it is hard to know where to
exactly begin. And many ‘newbies’ give up before they have really begun…. Partly due to the
unrelenting maze of internet courses, ebooks and other assorted sources available as you log in!

Take Affirmative Action with Your Internet Marketing
When planning to go into online or affiliate marketing, there are some initial actions to take before you
even begin to choose what niche you will build your web site and business around.
Set your work and internet marketing income goals – and be prepared to review them from time to time
Do your website marketing due diligence carefully – give yourself the time to do good research – so
decide what you want to search for and stick to that – remain focused and don’t go all over the shop
Commit to learning as much about internet marketing – it’s not all about selling etc – focus your
learning on your niche each day – there are plenty of resources out there. In other words commit to
ongoing education.
Develop a positive attitude or mindset – “I will succeed with my chosen website marketing business!”
Sometimes you can come across a marketer who not only is successful, but also gives value for money
with his products. Sean Rasmussen is one of these. His "Year of the Affiliate" (YOTA) is a complete
guide to affiliate marketing and worth being in your library. Risk free Check it out here
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Review Your Internet Marketing Strategy
Multiple streams of income should be a major internet marketing strategy when developing your online
business
While it is important for your initial online marketing strategy to have a single focus – your aim or goal
should encompass the concept of eventually having multiple streams of income – all derived from
internet marketing and based on your marketing search for products that match your niche. Just
remember, you have to learn to walk before you can run.

Risk Reduction
An Internet Marketing Strategy that incorporates creating multiple streams of income not only reduces
your risk, it gives you the chance to multiply your internet income.
A number of income streams build a good residual income for work only done once – and this is a
process you can repeat over and over. A good strategy for diverse income streams is important as it
affects your assets

Initial Steps in an Internet Marketing Strategy
Domain Name and Hosting
Website Building
Choosing a viable niche to market: something which matches your passion, expertise or interest
Keyword research relevant to the niche – this aids search engines pick up your site
Make your site content rich – laced with relevant keywords
Learn good copywriting and ad writing

The Quickest and Easiest Way to Start making Money Online
I bet from any search you have done that already know the answer – yes, it is Affiliate marketing, which
is a viable starting point for any internet marketing strategy that aims to make money online. But, it
too is not an overnight "get rich scheme".
And it is the easiest way to develop an internet marketing strategy for a diversified stream of income.

More Steps in Your Internet Marketing Strategy
Check
•
•
•
•

out
Clickbank (digital products only) – free and simple
Commission Junction
Linkshare
Performics

Consider These Steps
Build a Content rich website (Google loves good content that is beneficial to visitors – satisfying Google
is always a critical part of any internet marketing strategy)
PPC - only if you have mastered Adwords, or it could break your bank!
Try free advertising, press releases
Article Writing - conceivably the only reliable free way to get traffic and list build - see Sean Mize's
articles on this site
Social Media – especially Twitter. Balance with your time available and test to see if it pays off.
Use unique landing pages for each product you are marketing
Attract potential customers with free reports or other products
Set up an autoresponder
Build a list
Traffic Building
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The good news – you don’t have to re-invent the wheel – there are heaps of free resources out there
which will help you achieve all the above steps relatively painless. This site will provide many of them or
point you in the right direction.
And there are some worth spending some money on too.
Although I love SBI - Site Build IT - if it's not for you then a good hosting company is HOSTGATOR.
Reliable and well priced and better than GoDaddy. You may need some ftp - but CLICK HERE to check
it out.
The right keywords can make your day! Keyword Elite will save you time and give you oh so much
more in efforts in dominating the search engines. Don't try PPC without it. CLICK HERE - risk free, and
get SEO Elite for free with it.
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Can You Make Easy Money Online?
Yes, but this is both true and not true!
Is it easy making money online? Perhaps 'making money easily' might be a better phrase – because
there is time and effort needed and there is no such thing as get rich quickly (easy money) – unless you
are running a scam selling schemes.

So what does ‘easy’ mean?
I think it means a few things
• Anyone can do it – make money - using the correct process. The learning phase is not difficult.
• It is accessible and understandable with no hidden hooks or agendas.
• It can be simplified – e.g. affiliate marketing with Clickbank.
• It is affordable even for really small budgets.
• You don’t have to be tech savvy.
It is not easy in the sense that there is no such thing as a free lunch – you won’t get rich overnight –
but the potential for getting rich is real – and a reasonable income, even easy money is very achievable.
It is not easy – if you get into the guys who promise you millions …….. if you buy this and that …… and
let you then wander around unaided….. or worse, then telling you that to really get going you have to
upgrade (say for $39.95 a month).
Having said that, some plans do make achieving money easily a reality – provided that you are
prepared to put in the required effort – and that’s where “easy” comes in – the process isn’t difficult – it
is easy – therefore, it follows that online income is easy – but not without doing something! Affiliate
marketing is a prime example.
You want to sit back and let the money roll in while you sleep? Easy money right? Yes that can happen
– if you have put in place the process that will make this occur.
So what are you after?
Something that:
• Builds you a passive income business that will last you for years to come
* Allows you to create job-killing income in record time
* Is fool-proof in its execution
* Is resistant to "market forces"
* Generates hordes of residual income, totally hands-free
And that can happen ….. if you approach online marketing sensibly – do your due diligence, research,
get focused and plan.
It is the process you choose that allows Make Money Easily – to be a valid phrase – not the hype of a
guru wanting you to buy something.
And a good targeted niche, planning, focus and persistence with the basics (e.g. traffic generation) will
mean making money online easy a reality.

So be wary - Caveat Emptor – Buyer Beware
Don’t be fooled when people tell you that earning money online is easy. It never is, and never will be!

Having said that - here is a FREE tool that does make life a bit easier - you need to build back
links - then automate with Directory Submitter
http://www.affiliatemarketingcentral.net
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Summary of Recommendations (not in any order)
Identify your niche – learn how to do this
Join Warrior Forum – for research, ideas and how to’s
Utilise social media (Twitter, Squiddoo etc)
Have a companion blog to your website (helps with keeping folks updated)
Write quality content on your sites
Develop backlinks
Article marketing
Set goals
Have a realistic budget
Don’t grab every free e-book offered (stick to those related to your niche and then still be selective)
Familiarise your self with Clickbank and Commission Junction
Set up a Google account
For adsense
For the Google tools such as analytics, traffic
estimator, keyword tool etc
For Google affiliates
Some Marketers I have found reliable and helpful
(i.e. they give as well as sell)
There are links on Affiliate Marketing Central
1. Stephen Pierce
2. Steve Weber
3. Sean Mize (especially for Article Marketing)
4. Sean Rasmussen
5. Fabian Tan (click here)
6. Welly Mulia
7. Mike Steup for good PLR content
8. Harvey Segal (Clickbank Master)
This is not an all-inclusive list as there are certainly
others who are also genuine (just use my criteria for
offers on page 5)

Affiliate Marketing Central
My site Affiliate Marketing Central is designed to be a one stop shop for all that you need to get going
with the basics. A lot of material is free (e.g. Directory Submitter for backlinking) and there are
suggested programs that may suit you as income ventures.

http://www.affiliatemarketingcentral.net

SPECIAL OFFER: for anyone purchasing an SBI package through my links, I will be happy to

give (free) some initial lessons about how to navigate the guidelines and get going – taking a shortcut
as it were to help you get online more quickly. Note: this will be done via Skype and email.

http://www.affiliatemarketingcentral.net/web-site-building/site-build-it-sbi
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Resources

(just press control + click to go to the links)

Note the links are ‘cloaked’ by www.bit.ly – to shorten the URLs – recommend to you to use

Autoresponders
AWeber is probably the premier autoresponder service on the internet at

http://bit.ly/7rWJ1f
To Get More Content

SEO Link Building Service – FREE from the Callen stable – this is super – I use it
for my blogs.

http://bit.ly/aU5rHY

Elance.com is also a good article/content writer with reasonable per page costs (average about $10 per 300400 words) – you do have to re-tweak them for quality sometimes.

All About Internet Marketing
“Year of the Affiliate” – by Sean Rasmussen.

This a worthwhile buy as it provides
good detail of how to succeed online. http://bit.ly/6sJawX

Programs and Tools
Auto Cash Formula
This is a neat system for list building on auto. http://bit.ly/aW1gPu Become an affiliate too!

Sales Letter Creator

at http://bit.ly/67DYtx
I don’t know about you, but I write crap sales letters. This program does it all with a click of buttons and you
end up with professional Sales Letters! Easy to Install and Easy to use.

Site Sell (SBI) Action Guide at http://bit.ly/6Z6jwZ
SBI or “Site Build It” is without doubt one of the best website building programs there is. This links reveals
ALL of their step by step instructions – and this will give you a full idea of how complete the service is.

Free Tools
Backlinks Builder at Directory Submitter
From the Callen Bros - this is an essential tool for building 'backlinks' to your web site http://tinyurl.com/btho3e

For your FREE Clickbank Account – join here at http://bit.ly/dugSQY
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NOTICE: You DO NOT Have The Resell Rights
Or Giveaway Rights To This Report!
Disclaimer And/Or Legal Notices:
While all attempts have been made to verify information provided in this
publication, neither the Author nor the Publisher assumes any responsibility for
errors, omissions, or contrary interpretation of the subject matter herein. They
disclaim any warranties (express or implied), merchantability or fitness for any
purpose.
This publication is not intended for use as a source of legal or accounting advice.
The Publisher wants to stress that the information contained herein may be
subject to varying state and/or local laws or regulations. All users are advised to
retain competent counsel to determine what state and/or local laws or regulations
may apply to the user's particular business.
The Purchaser or Reader of this publication assumes responsibility for the use of
these materials and information. The Author and Publisher do not warrant the
performance or effectiveness of any sites stated in this book. All links are for
informational and educational purposes only and are not warranted for content,
accuracy or any other implied or explicit purpose. Adherence to all applicable
laws and regulations, federal, state, and local, governing professional licensing,
business practices, advertising, and all other aspects of doing business in the
United States or any other jurisdiction is the sole responsibility of the Purchaser
or Reader.
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